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OU’LL RECALL Mark 
Twain’s Tom Sawyer and 
Huckleberry Finn, the all-time 
ighs of fictional boyhood. Re- 
member the time Tom’s aunt kept 


to whitewash the fence? How 
Tom’s playmates stood around 
kidding him and Tom made ’em 
believe whitewashing fences was 
more fun than swimmin’ and 
fishin’? How they feli for this 


he would give each of them a turn 
at the whitewashing? 

Well, I’m taking a page out of 
Tom’s book. I’m going to let 
others whitewash my fence for 
me this week, for there are many 
who seem to think column con- 


ducting is great sport and oh so} 


easy to do. So I have awarded 
the contract to Hubert Roy and 
A. De G. Conkey, both of Ross 
Roy Service of Detroit, which 
does general sales promotion work 
and which for 10 years has been 
sales promotion counsel for promi- 
nent automobile manufacturers. 
* * * 

THEIR CONTRIBUTION | is 
the script of their playlet, “What 
Price Delivery.” which was pre- 
sented at the third annual sprin 
frolic of the Detroit Adcraft Clu 
on Friday night of last week. It 
is built around the automobile 
salesman who gets a job selling 
clothing and applies automobile 
practice to his new job. It’s a 
delicious satire which should en- 
joy a belly-laugh reception on the 
part of not only automobile deal- 
ers and their salesmen but fac- 
tory executives as well. If I’m 
wrong in my judgment, stop me, 
Dist. anyway, here’s the script in 


7 + * 
SCENE I 


An office desk with swivel chair. 
At the desk sits a heavy man 
smoking a long cigar. (Flashily 
over-dressed Jewish comedy type.) 
Enter at rise, a brisk young man— 

Owner: So?—you tink you can 
sell cludding—eh? 

Salesman: I can sell anything 
—lI’ve sold automobiles— 

Owner: So?—you’ve sold otto- 
mobiles and you tink you can 
sell ennyting? 

Salesman: That’s right! 

Owner: Aw-kay—lI’ll give you 
a trial—I’ll put you in uvercuts— 
remember—we advertise $17.49— 
but nodding leafs the store under 
toity-fife dollas—you catch me? 





Salesman: It’s a cinch. 
* * * 
SCENE II 


Rack of overcoats with large 
display sign. ‘Choice — $17.49. 
The Only Complete Overcoat 
Priced So Low.” The brisk new 
| salesman stands by. Enter a 
(Continued on Page 16, Col. 1) 


him home on a Saturday morning | 


and gave him marbles and sich if | 
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Borg-Warner’s 
Fete to Usher In 
Racing Week-End 


INDIANAPOLIS. — With 
32 out of a field of 33 lead- 


footed drivers already qual- 
ified as this story was writ- 
ten, the Silver Anniversary 
Memorial Day 500-Mile race here 
Monday promises one of the most 
thrilling events in the history of 
the track. 

Jimmy Snyder, who turned in 
the best qualifying speed, aver- 
aged 125.287 m.p.h. for the 25-mile 





Due to the Memorial Day holi- 
day, Automotive Daily News’ 
“Pink Sheet” will not be published 
June 3. 





qualifying grind. The lowest 
speed was 115.602. 
With these speeds already 


chalked up it is apparent that the 
switch this year from special to 
“roadside” gasolines will not cut 
the performance in the 500-mile 
sweepstakes. During the past 
year the surface of the track has 
been massaged and the wrinkles 
taken out, which should make for 
a faster race than last year when 
the rough track and gasoline re- 
strictions made it necessary to 
hold down. 

While none of the cars in the 
lineup is running openly under 
the name of a car manufacurer, 
it is understood that quite a few 


(Continued on Page 17, Col. 1) 





Byron Foy Heads 








Show Committee; 
Drawing June 3 


NEW YORK. — Byron C. Foy, 
president of De Soto Motor Corp., 
this week was appointed chair- 
man of the show committee in 
charge of the National Automo- 
bile Show, to be held in Grand 
Central Palace here Oct. 27 to 
Nov. 3. 

Drawing for space in the pas- 
senger car section of the show 
will take place next Thursday dur- 
ing the annual meeting of the au- 
tomobile manufacturers in De- 
troit. 

In addition to Foy’s appoint- 
ment, Alvan Macauley, president 
of Packard Motor Car Co. and of 
the Automobile Manufacturers’ 
Assn., also announced that R. H. 
Grant, vice-president of General 
Motors Corp., has been made a 
member of the committee to take 
the place of the late Alfred H. 
Swayne. The third member of the 
committee is Paul G. Hoffman, 
president of Studebaker Corp. 


automotive 
safety nature. 
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Bendix, president; Fran B. Willis, 


Appliances 


SOUTH BEND, Ind.—Five hun- 
dred dealers and distributors of 
the Bendix Products Corp., who 
have been in attendance at the 
fourth annual sales convention of 
the corporation since Monday, are 
on their way home following ad- 
journment, Friday. The conclave 
which was under the direction of 
Frank B. Willis, in charge of 
sales, was addressed by Vincent 
Bendix, president of the corpora- 
tion, and Merle Thorpe, nationally 
known editor and economist. 


An outstanding feature of the 
convention was the introduction 
by the corporation of three new 
products, all of a 
First on the list 








The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
















as Reported in ADN Today. 
1937 — 1936 
Pos. Make Pos. 
1—297,847 Ford 235,825— 2 
2—245,381 Chev. 298,631— 1 
3—161,008 Plym. 144,072— 3 
4— 88,406 Dodge 72,619— 4 
5— 66,576 Pont. 49,270— 6 
6— 61,215 Olds. 60,367— 5 
7— 58,616 Buick 45,758— 7 
8— 34,646 Pack. 16,196—11 
9— 32,813 Huds.* 30,283— 8 
10— 28,743 Chrys. 17,466—10 


* Includes Terraplane, 


Total All Makes 
1,192,849 1,036,643 


See Total Registrations to Date, 1937- 
1936, pages 16 and 17 this issue. 
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RANT SCOUTS SATURATION 


Records Seen for ‘500’ 


pn 





HEADS OF BENDIX at the head table during the annual sales 
convention which brought 500 dealers and distributors of Bendix | 
Products Corp. to South Bend, Ind. Included, left to right, Vincent | 


in charge of sales; Herbert Shar- 


lock, director public relations; Walter Buettner, vice-president-treas- 
urer. Bendix announced three new safety devices at the meeting. 


Bendix Dealers See Safety 


Demonstrated 


of these was the Bendix “Hydrau- 
lic hand,” which is an automatic 
steering control said to eliminate 
the hazard of loss of control in 
event of a blowout of front tires. 
It also is said to minimize the 
dangers of driving over rough 
roads at high speeds. The device 
was developed by the Safety 
Steering Stabilizer Co., Pittsburgh, 
Pa., and has been taken over by 
Bendix. 

A convincing demonstration of 
the device was staged when two 
cars of varying weights raced 
down the highway at 60 miles an 
hour. A front tire of each was 
blown by a discharge from a shot- 
gun and the drivers raised their 
hands from the wheels and 
brought their cars safely to a 


(Continued on Page 12, Col. 1) 
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Holds New Roads 
Are Essential to 


Growth of Market 


Predicts 5,000,000 Sales 
In 1937 in Talk to 


Syracuse Dealers 


SYRACUSE, N. Y.—The 
American public can easily 
absorb 5,000,000 more cars, 
raising the total inventory 


in use to approximately 
30,000,000 vehicles, R. H. Grant, 
vice-president of General Motors, 
declared Wednesday in an ad- 
dress before the Syracuse Auto- 
mobile Dealers’ Assn. 


This figure may be reached, 
however, only if adequate roads 
are built, particularly in areas of 
congestion, Grant asserted. ‘This 
being the case, he said, it is very 
important that automobile taxes 
should be used for road building 
and maintenance purposes only. 

Grant estimated that in 1937 
about 5,000,000 new cars will be 
sold, necessitating the turnover 
of about 7,000,000 used cars. This 
trading, he said, will continue to 
the dealers’ distributive 
problem very complicated and 
further increase the demand on 
the part of many dealers for 
some kind of used car control. 

He intimated, however, that 
perhaps better management of 
used car departments would be a 
more satisfactory solution to the 
control problem than the enact- 
ment of regulatory legislation. “I 
should like to make the point,” he 

(Continued on Page 2, Col. 1) 


600 GM Officials 
At Dedication of 
New Linden Plant 


LINDEN, N. J.—Dedication 
here Thursday afternoon of Gen- 
eral Motors $5,575,000 assembly 
plant brought a statement from 


Alfred P. Sloan jr., chairman of 
the board, that the New Jersey 
unit is the latest step in the cor- 
poration’s move for geographical 
decentralization of manufacture. 
The new plant is the result of a 


(Continued on Page 14, Col. 1) 





Ford Net Profit in 1936 
Seen Near $26,000,000 


DETROIT. — Showing a sharp 
rise over 1935, despite higher 
wages and a slight decline in pro- 
duction, the indicated net profit 
of the Ford Motor Co. in 1936 was 
$26,426,698, equal to $7.65 a share 
on capital stock, compared with 
an indicated net of $3,565,617 for 
1935, equal to $1.03 a share. 

Balance sheet as of Dec. 31, 
1936, which was filed this week 





$602,666,672 compared with $582,- 
977,651 at the close of 1935, an in- 
crease of around $19,689,000. Re- 
serves were raised from $10,961,- 
346 to $17,699,023 at the end of 
1936. 


The figures are after whatever 


dividends were paid to members 
of the Ford family during the two 
years. The dividends, however, are 
believed to average about $5,000,- 


with the Massachusetts commis-| 000 annually. 


sion of corporations and taxation, 
showed profit and loss surplus of 





Assets of the company are listed 
(Continued on Page 18, Col. 5) 
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Grant Scouts Car Saturation in Immediate Future 


Importance of Used Cars 


In Dealer Operation Cited 


(Continued from Page 1) 


said, “that no amount of legisla- 
tion will 


it substitute good management 
for inefficient management. In 
the retailing of automobiles today 
I would estimate that  three- 
fourths of the dealers’ manage- 
ment time should be spent in the 
used car end of the business.” 


In discussing the upturn of 
production and sales in the auto- 
mobile business, Grant warned 
against increased liberality in the 
extension of time-payment credit. 


“A most important stimulant 


Chicago Dealer 
Labor Mediators 
Ready for Action 


CHICAGO.—The makeup of the 
Chicago Automobile Trade Assn. 
labor adjustment committee was 
announced this week by K. K. 
Kenderdine, president, who made 
the appointments. The seven 
members named to serve are S. 
J. Barrett, R. A. Burnstine, S. L. 
Davis, J. F. Goodwin, C. H. Mal- 
witz, F. W. Patterson, and F. H. 
Yarnall. 

In making known the per- 
sonnel of the committee, Kender- 
dine in a letter to Cook county 
dealers stressed the point 
“all matters affecting labor must 
be referred to A. C. Faeh, general 
manager of the association, in 
order that preliminary examina- 
tion may be made before they are 


brought to the attention of the} 


committee.” 


Kenderdine also emphasized the | 
fact that the members of the} 


committee will not act as indi- 
viduals and, therefore, may not be 
contacted at their places of busi- 
ness regarding labor matters. 


Dealers in Akron Sign 
Contract With Salesmen 


AKRON.—Akron auto dealers, 
Friday, signed a contract with 
salesmen, which provides a $25 
minimum guarantee against 
earned commission for _ senior 
salesmen and $15 for juniors. 


The dealers will pay 5 per cent 
on new car delivered prices and 
7 per cent on money difference on 
used cars. The contract provides 
6:30 p.m. daily closing and 12 noon 
Saturday for both sales and serv- 
ice. It becomes effective June 1. 


Toledo Jobs Rise 


TOLEDO.—Fifty-one major plants, 
mainly automotive, report 24,293 
workers in the week ended May 22, 
an increase of 297. 


make a poor business | 
man into a good one. Neither will 





that | 


| of all 





came into the business in 1919 
when time payment plans were 
introduced aggressively and sys- 
tematically,” Grant said. “After 
the introduction of time financ- 
ing, the sales curve went up 
sharply from 1919 to 1929. It is 
quite apparent that the business 
would have gone forward without 
the influence of time-financing— 
because of the increasing popu- 
larity of the automobile—but a 
study of the charts indicates that 
as a result of time-financing the 
business went up more rapidly 
than it could possibly have done 
if it had been held to a cash 
basis. 


“In the last few years, however, 
credit has been extended more 
liberally than in the past, and I 
feel we should now be very cau- 
tious in extending either longer 
terms, lower payments, or lower 
down-payments, because it is tre- 
mendously important to keep the 
structure of automobile selling on 
the same sound credit basis that 
has existed since 1919. 

“Recent analyses indicate that 
time-financing is_ still within 
proper bounds. My point is that 
we should keep it there and not 
allow any temptations to weaken 
the over-all situation.” 

Turning to retail activity, Grant 
declared that an automobile fran- 
chise with a good, reputable com- 


pany holds a greater opportunity | 


for profit than any other type of 


retailing. In support of this state- | 
| ment he revealed that 91 per cent 
handling 98) 


GM dealers, 
per cent of GM volume, made 
money in 1936. This record was 


not matched by any other retail- | 
ing activity in the country, ac-| 
cording to the best of his knowl-| 


edge, he said. 


Referring to the recent changes | 
| in the 


listings of f.o.b. prices, 
Grant said that 
to 


been necessary change 


The change, he said, did not 
mean that the advertised price 
had misrepresented the value in- 
volved, for there was no differ- 
ence in the final net cost of the 
car. But it seemed necessary from 
some viewpoints, to get a smaller 
difference between the advertised 
price and the actual cost to the 
consumer. 

Approximately 700 persons at- 
tended the dinner at which Grant 
spoke. It was an initial event in 
the Syracuse dealers’ program of 
expansion and increased activity, 
under the guidance of Frank G. 
Revoir, newly elected president 
of the association. 


THIS HAPPY SCENE occurred recently in Youngstown, O., when 
Herbert Smith, center, star salesman for Andy Maguire (De Soto) re- 
ceived a check for $1,021 as his commission on new and used car sales 
for one month. Sales Manager, Hub Harmon is shown handing the 
check to Smith while Andy Maguire, right, looks on. 


© 





“it seems very | aid net 
strange to me that it should have | 
the | 
method of pricing on a class of | 
products that were being sold to} 
| the public on such a low mark-| 
up and with so little selling ex-| 
| pense, as compared with ordinary 
| goods.” 








BUSINESS AND INDUSTRIAL LEADERS of Buffalo defied in- 


clement weather Wednesday to watch M. E. Coyle, general manager | 


of Chevrolet, break ground for the new engine and axle plant which 
Chevrolet is erecting on a 157-acre site. On Coyle’s left is Edwin J. 
Schwanhauser, president of the Buffalo Chamber of Commerce, and 
on his right, Samuel Botsford, vice-president of that body. C. E. 
Wetherald, Chevrolet general manufacturing manager; W. E. Holler, 


general sales manager, and C. P. Fiskan, advertising manager, also 
attended the ceremonies. The plant is scheduled for completion by | 


the end of this year. 


Ground Broken for New 


Chevrolet Plant in Buffalo 


BUFFALO, N. Y.—More than 
200 members of the 


chamber of commerce assisted 


M. E. Coyle and other Chevrolet | 
officials to break ground Wednes- | 


day for the construction of the 
new Chevrolet engine and axle 
plant that will be built at once 
and in operation by next January. 

Rain and inclement weather 
curtail the ceremonies 
that took place near the center of 
the 157-acre tract that will carry 
a manufacturing building of 818,- 
000 square feet by January, 1938, 


according to present plans. The | 
plant will be devoted to the man- | 
axles and| 


ufacture of engines, 


Ford Production 
Normal Despite 


UAW Disturbance) 


DETROIT.—Ford production 
continued at normal pace here as 
the week drew to a close, with no 
signs of any effects of the UAW 


labor disturbance which occurred | 


at the plant Wednesday. Much of 
the blame for the “riot” was laid 
by Henry Ford Friday to “news- 
paper sensationalism.” 
Meanwhile, in Washington, auto- 
motive interest was divided be- 
tween the Ford hostilities and the 
launching in congress of Presi- 
dent Roosevelt’s maximum hour 
and minimum wage program. The 
national labor relations board an- 
nounced that Frank Bowen, 
NLRB regional director at De- 
troit, is investigating two com- 
plaints filed as the result of the 
fracas at the River Rouge plant. 
Observers for the automotive 


industry are watching progress of | 


Black-Connery hours and 
but doubt whether 


the 
wages bills 


they will greatly affect the indus- | 
|try in general unless an entirely 
|} autocratic commission 
by its authority, which would at- | 


is named 


unreasonable 
In the pro- 


tempt to _ dictate 
regulation of plants. 


vision which would bar from in-| 


terstate commerce the products of 
manufacturers who refuse to bar- 
gain collectively with employes, 
however, is seen an added gov- 
ernmental weapon against Ford, 
should that company maintain 
the position it has announced. 


Buffalo | 


| Holler, 





gear sets. Capacity is rated at 
1,200 of each daily and number of 
employes at 3,000. 


Officials of the Buffalo cham- | 


ber of commerce welcomed Coyle, 


| who headed the Chevrolet group 


of officials composed of W. E. 
C. E. Wetherald, C. P. 
Fisken, E. C. Shaw, A. G. Gulli- 
ver, R. F. Hicks, M. H. Howe and 
Cc. L. Milliken. E. J. Schwanhaus- 
ser, president of the chamber of 
commerce, pointed out what an 
addition to the commercial life 
of the city the new plant would 
be and said that Buffalo was to 
be complimented for its natural 
facilities which attracted Chevro- 
let to locate a large manufactur- 


| ing unit here. 


Actual construction work on 


the new plant will start shortly | 
|} and contracts call 


the walls 
flies. The building will 
story brick-and-steel with a two- 
story front section that will con- 
tain locker rooms and a cafeteria 
on the second floor. An adminis- 
tration building of two stories 
will be located in front of the 
main plant structure. 

Alfred G. Gulliver has been ap- 
pointed manager of the new 
plant. 


for finishing | 
and roof before snow | 
be one-| 


| Studebaker Back 
|} At Full Operation 


Following Strike 


SOUTH BEND, Ind.—Work at 
full capacity was resumed at the 
Studebaker plant Monday with 
nearly 7,000 members of the 
United Automobile Workers Local 
No. 5 returning to their jobs 
under contract and claiming a 100 
per cent unionized shop. The tem- 
porary shutdown was caused by 
a walkout in the final assembly 
line last Wednesday, when union 
workers refused to work with 
non-union and those who had 
failed to pay their dues. 

The return to work is the result 
of an overwhelming approval of 
the new wage and hour contract 
voted by members of the UAW 
last Friday. The contract has been 
under consideration for the last 
five weeks by both the Studebaker 
corporation officials and officials 
of the union, and will increase the 
payroll by approximately $700,000 
annually. 

The agreement calls for a flat 
increase of three cents an hour 
for factory workers, but this 
amounts to six and one-half cents 
|an hour due to other adjustments 
in piece rates. It raises the aver- 
|}age pay of Studebaker factory 
| employes from 94 to 96% cents an 
| hour. 

Paul G. Hoffman, president of 
Studebaker, and Harold S. Vance, 
chairman of the board, issued a 
joint statement expressing their 
pleasure over the ratification of 
the working contract by the 
| union. 

The agreement in part is as fol- 
lows: “The Studebaker company 
accepts the representations of the 
United Automobile Workers of 
America Local Union No. 5 that 
its membership constitutes more 
than a majority of the hourly 
rated employes in its South Bend 
plants, and consequently, in ac- 
cordance with Section 9 (a) of the 
National Labor Relations Act, the 
company recognizes the union as 
the exclusive representatives of its 
hourly rated employes in_ its 
|South Bend plants, for the pur- 
| pose of collective bargaining in 
respect to rates of pay or wages, 
|hours of employment, or other 
conditions of employment. 

“The company will not inter- 
fere with the right of its employes 
to become members of the union. 
| Neither the company nor any of 
its agents will exercise discrimi- 
nation, interference, restraint or 
coercion against any member of 
the union because of such mem- 
bership. 


“The union or its members will 
not intimidate or coerce employes 
in any manner, nor solicit or sign 
up members on company time.” 








ATTENDING A RECENT LUNCHEON meeting in San Francisco 


for dealers of the Oakland zone, 


were these Oldsmobile executives, 


left to right: G. R. Jones, pacific coast regional manager; V. C. Havens, 
advertising manager; C. E. Allison, northern California zone manager. 
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Chrysler Engineering Institute to Graduate 180 


C hrysler_ to Award 


2 University Scholarships 


DETROIT.—Two four-year 
university scholarships will be 
awarded by Walter P. Chrysler 
at the fourth annual commence- 
ment exercises of the Chrysler 
Institute of Engineering to be 
held at the Michigan state fair 
grounds coliseum here Thursday 
evening, June 3. 

At the same time a class of 27 
will receive master of mechanical 
engineering degrees, and certifi- 
cates and diplomas will be handed 
to 153 who have completed the 
Institute’s undergraduate and 
trade school courses in various 
subjects. 

The exercises will be attended 
by faculty members of many 
American institutions of learning, 
heads of important industrial en- 
terprises, representatives of auto- 
motive and other engineering so- 
cieties and organizations, state 
and national educational authori- 
ties and more than 15,000 em- 
ployes of Chrysler Corp. 

The university _ Scholarship 


Motor Leaders 
Asked to Attend 
AMA Banquet 


DETROIT.—Eighty-three of the | 
presidents and top-ranking execu- 
tives in the motor and allied in- 
dustries have} 
been invited by| 
Alvan Macauley, | 
president of the 
Automobile 
Manufacturers 
Assn. and presi- | 
dent of the) 
Packard Motor} 
Car Co., to at-| 
tend a “Presi- 
dents Dinner” 
which will be} 
held by the as- | 
sociation in the | 
Detroit Athletic club, Wed., June 2. 

The dinner is being held in 
connection with the annual meet- | 
ing of the association which takes 
place on Thurs., June 3. The din- 
ner program will center around 
the organization and program of 
the automotive safety foundation 
which is to act for the entire in-| 
dustry in all matters pertaining 
to highway safety. 





Alvan Macauley 


Dr. Sturdevant Named 

NEW YORK.—United States Rub- 
ber Products, Inc., has announced the 
appointment of Dr. Earl G. Sturde- 
vant as consulting engineer of its 
electrical wire and cable department. 
Since 1920 when he took his doctor- 
ate at the University of Michigan, 
Dr. Sturdevant has been connected 
with many important scientific de- 
velopments in the rubber field. While 
on the technical staff of Western 
Electric, he developed a method of 
continuous cure for rubber-covered 





awards will be made personally 
by Chrysler to the two most out- 
standing boys in the undergradu- 
ate school of the Institute, there- 
by affording these boys additional 
education which might not other- 
wise be available to them. 

Under its charter, granted in 
1933 by the state of Michigan, the 
Chrysler Institute enjoys the dis- 
tinction—unique among American 
educational institutions sponsored 
by industrial organizations—of 
being able to confer certificates, 
diplomas and degrees up to and 
including that of doctorate in en- 
gineering. 

The Institute aimed at develop- 
ing a scientific method of placing 
the right man in the right job, 
also supplies a direct line of con- 
tact between the engineering col- 
lege and the factory. 

Staffed and supervised’ by 
Chrysler corporation executive 
engineers and a faculty of 67 pro- 
fessors, lecturers and instructors, 
the Institute consists of three 
schools: graduate, undergraduate 
and trade. 

Twice yearly entrants for the 
Institute’s two-year graduate 
course are selected from among 
outstanding graduates of Ameri- 
can and European engineering 
schools. This selection is carefully 
made by a board composed in 
part of Chrysler executive engi- 
neers. 

Some 25 candidates are selected 


|each year from more than 3,000 


applicants. They are_ rotated 
through various departments of 
the corporation’s engineering or- 
ganization, spending from one to 
four months in each of these de- 
partments, as well as devoting 
from 3:30 to 5:30 every afternoon 
to classroom instruction. 

During the two years. thus 
spent, the Institute’s graduate 
students are on the corporation’s 
payroll and pay no tuition. At the 


| termination of this period they 


can be absorbed into the depart- 


| ment for which they themselves 


feel they are best fitted and 
which offers them greatest scope 
for advancement. 

Courses in the undergraduate 
school, restricted to Chrysler em- 
ployes, require from two to four 
years for completion. Nearly 
1,300 students are enrolled in 
undergraduate courses at the 
present time and more than 2,000 
are on the waiting list. Credits 
awarded are recognized and ac- 
cepted by schools of higher edu- 
cation. 

Entrance to the _Institute’s 
trade school apprenticeship 
courses is open only to sons of 
Chrysler employes. These courses 
require two years for completion. 
Some 200 students are at present 
registered for this type of in- 
struction. 


OLDEST AND YOUNGEST GRADUATES to receive certificates 


at the Chrysler Institute of Engineering graduation exercises next) prepared, 
Thursday, are Albert John Sinclair, 62, and Ann Catherine Lovell, 19. | Trenne. 


EVENINGS WELL SPENT. Ferd W. Fisher is one of the 153 stu- 
dents who will receive diplomas and certificates at the fourth annual 
commencement exercises of the Chrysler Institute of Engineering, 


June 3, in Detroit. 


Gasoline-Saving Apparatus 
Offered on New Plymouths 


DETROIT. — Special “economy 
equipment,” said to be capable of 
fuel savings as high as 30 per 
cent, is now available as optional 
equipment for all 1937 model 
Plymouth cars. 

The apparatus, which is said to 
score still further gains in the 
notable economy record estab- 
lished by standard models, is of 
the type described in a report of 
fleet operators before a _ recent 
session of the Society of Automo- 
tive Engineers. 

As offered both for fleet oper- 
ators and the general public, the 
special apparatus is available in| 
two different groups, depending 





Salesmen’s Assn. 
In Milwaukee 
Pickets Dealers| 





| learned 
with equipment of the new type} 
| was indicated in a recent report 


MILWAUKEE, Wis. — Striking | 
members of the Automobile Re- 
tail Salesmen’s Assn., an _ inde-| 
pendent union which is asking for 
contracts on commissions and| 
closed shops from all dealers, 
have concentrated their picketing 
on several of the dealers here 
who have not signed contracts. 
Strike was called May 22. 

Dealers denied their salesmen 
were underpaid, the Edwards 
Motor Co., Dodge and Plymouth 
dealers, using large space news- 
paper advertisements showing a 
statement of salaries and com- 
missions paid in 1937 to all its re- 
tail salesmen. 

The advertisement shows an 
average per month of $210.38 per | 
salesman and points out that in 
addition these men use company 
owned demonstrators on which 
all maintenance expense and 
license is paid by the company. 

The Edwards company de- 
clares that its salesmen are not 
on strike, but that competitive | 
salesmen are picketing the firm. 
The association reports that it 
has signed agreements with 96) 
of the 100 dealers in Milwaukee | 
county. 

The association has a _ total | 
membership of 763, representing 
about 98 per cent of the city’s | 
automobile salesmen, according} 
to L. E. Schaefer, president. 


Convention Dates Set 
| 


GREAT FALLS, Mont.—M. P.| 
Trenne, secretary of the Montana 
Motor Trades Assn., said that the 
organization will hold its annual 
convention here Aug. 27 and 28. An} 
invitation to hold the meeting in| 
Great Falls was extended by the 
local automobile dealers’ association 
and the chamber of commerce. A 
very worth while program is being 


| heat-shields. 


| 30 per cent. 





according to Secretary 


on the nature of the terrain 
where the car is to be used. 

The so-called economy group 
No. 1 consists of a special car- 
buretor, a special intake manifold 
and a rear axle gear ratio of 3.7 
to 1. This group alone is claimed 
to effect an average economy in- 
crease of 15 to 20 per cent, and is 
now available as_ production 
equipment on special order at no 
additional charge. 


For use in flatter country, 


| where a minimum of hill-climbing 


can be expected, economy group 


| No. 2 includes all the features of 


Group No. 1, plus a hardened 
steel throttle-stop and manifold 
With the No. 2 set 
of attachments, it is said econ- 
omy may be increased from 25 to 
factory makes an 
charge of $3.75. 

What fleet 
about 


operators 


possible savings 


to the SAE. 


“Our companies operate more 
than 900 vehicles equipped with 
such apparatus,” said one public 
utility fleet operator, “and find it 
has done more to influence the 
economy of our fleet than any 
other item. 

“The purpose of putting throt- 
tle stops on our cars was pri- 
marily to increase our gasoline 
mileage. This they did, to the 
extent of some 30 per cent. But 
that proved to be only the begin- 
ning. Records show that tires last 
from 25 to 50 per cent longer, 
that we use less oil, that road 
failures and accidents have been 
practically eliminated, and that 
maintenance, particularly on the 
engine, has been reduced.” 


For this group the} 
additional | 
| financed for large scale operation, 
have | 





Buick Dealers 
Raise Service 


Business 30% 


FLINT.—Buick dealers did 
$65,149,000 worth of service, parts 
and accessory business in 1936 
against $50,776,000 in 1935, and 
this year are running 25 per cent 
ahead of the 1936 rate, it is dis- 
closed by C. W. Jacobs, parts and 
service manager. 

He attributed the big increase 
to substantial gains in new car 
deliveries, which have greatly in- 
creased the dealers’ service poten- 
tial; installation of new and mod- 
ern service facilities by virtually 
all dealers as a result of a nation- 
wide service rehabilitation pro- 
gram; increased demand for ac- 
cessories and the inauguration of 
a service promotion system de- 
signed to widen the scope of 
dealer service. 

“Our service has been brought 
to the highest standard in many 
years,” Jacobs said. “Modern 
methods and modern machinery 
have been installed by all our 
dealers and a systematic followup 
of new and former owners has 
resulted in increased volume. At 
the same time, it has resulted in 
increased satisfaction to owners 
who look to dealers for the con- 
tinued service of their cars.” 

Jacobs said that the quality of 
service is consistently maintained 
by an elaborate system of serv- 
ice schools which are conducted 
on a nationwide basis. In these, 
dealers’ mechanics are trained in 
Buick construction and _ service 
methods. 


Hayes Awarded 
$1,000,000 Hupp 
Body Contract 


GRAND RAPIDS, Mich.—The 
new Hupmobile Co., recently re- 


has awarded the contract for all 
its passenger car bodies as well 
as tools and dies to Hayes Body 
Corp. 

Amount of the contract is in 
excess of a million dollars for the 
first year of Hupmobile operation. 
The announcement was made by 
A. A. Anderson, president of 
Hayes Body. 

The Hayes Body Corp. had 
built Hupmobile bodies in the 
past. Among other corporations 
on the Hayes books for 1937 are 
Buick, Pontiac, Graham, Reo, 
Nash-Kelvinator, Norge, Ameri- 
can-Austin and Brunswick-Balke. 


Now Making Coils 


CHICAGO.—The Voge ignition 
coils, formerly made by Voge Elec- 
tric Corp. are now being manufac- 
tured and sold by Federal Tool Corp. 
Chas. J. Voge is in charge of engi- 
neering and sales. 


DEDICATING THE LINDEN PLANT of General Motors this 
week at Linden, N. J., are left to right, C. P. Simpson, Pontiac sales 
manager; W. S. Knudsen, GM president; and H. J. Klingler, general 
manager Pontiac. The Linden plant will turn out Pontiac, Olds and 


Buick cars. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 

12TH. YEAR = the dissemination of NEWS which is timely, 
mee «| Uthentic and of value—(ADN 6-10-1933) 


SATURDAY, MAY 29, 1937 


Inspiration 


N THESE troublous times (we seem to have read that 
somewhere before) when strifes and strikes and dis- 
cord seem to be all about us, it is refreshing to find a few 
souls here and there who are really trying to do some- 
thing for their fellowman, with no thought of gain. Two 


shining examples of this effort were evidenced in Detroit | 
this week. The first was the meeting of the Chemurgic | 
Council which is dedicating its efforts to find new markets | 


in industry for farm products and the second is the an- 
nouncement of the commencement exercises for the 


Chrysler Institute of Engineering. 
Efforts of the Chemurgic Council are directed toward 
bringing together the best thinkers in agriculture, indus- 


try and chemistry to cooperate in solving the problems | 


facing the country as a whole. Great advances in this di- 
rection already have been made and the discussions this 
week indicated that only the surface has been scratched. 


Chrysler effort is to take young men coming out of our 
colleges today and blend them into industry—to provide 
opportunities for them which our universities have fitted 
them to fill. Through his undergraduate courses he is 
making it possible for the young man in his plants to pre- 
pare himself for entry into college and the graduate 
course provides post graduate training which will fit him 
definitely into the industrial picture. 


This Chrysler idea is no selfish scheme to capture young 
men from college and drain them of their fresh ideas but 
rather is a long range plan of taking these young men to 
the bosom of the corporation and helping them by further 
training to bring their ideas to fruition. So long as we 
have men like Chrysler and the chemurgists to hold up 
the torch of inspiration we have little doubt that we shall 
be able to find our way as a nation through the dark days 


that now beset us. 
M ONDAY marks the 25th running of the 500 mile in- 
ternational sweepstakes race at Indianapolis. While 
this event has become the nation’s stellar automotive at- 
traction and ranks with the world spectacles as one of the 
things that everyone should see, it has a deeper meaning. 
There can be little question that our present day highly 
efficient and eminently satisfactory family car owes much 
to the knowledge that has been ground out of the rough 
bricks of the Indianapolis oval. It is more than a mere 
test of driver courage and driving skill; it is a testing 
ground for new ideas which engineers thus bring out in 
public gaze to stand or fall on their merits. We have no 
truck with automobile racing for racing alone, but Indi- 
anapolis during the past 25 years has proved its value to 
the industry and the nation. May it continue as a national 
institution throughout the years to come. 


Laboratory 


“Corporations limit their spending to their ability to 
Spend: governments spend for things they think they 
need and then try to find the ability to pay.”—Gov. F. P. 
Murphy, New Hampshire, 


|has hit unheard-of highs. 





By George M. Slocum 


FARMERS Steadily the finger 
HAVE THE of business activity 

MONEY points upward so 

gradually that few 

of us can say we follow its prog- 
ress. From the current issue of 
“Business Week,” however, we 
borrow the following compilation 
which is based on weekly aver- 
ages of all principal lines of 
business activity: Steel Produc- 
tion, Building Contracts, Electric 
Power Consumption, Car Load- 
ings, Check Payments, Money in 
Circulation, Averages of Farm, 
Steel and Commodity Prices, 
Banking, Stocks, Bonds, etc., etc. 
A tabulation which we believe 
gives as clear a picture as any 
business man could ask. Here 
are the latest: 

Average 1932-1936 

Year ago (this week).. 

Month ago 

Preceding week 

Latest week 

Call it “inflation” or “prosper- 
ity,” depending on which side of 
the political fence you are stand- 
ing, the net result is the same. 
The United States is swinging 
along the road to a cycle of busi- 
ness activity which may dwarf 
anything in its previous history. 
Some believe that by means of 
the several enactments made since 
the depression, the unwanted run- 
away boom can this time be 
avoided. Already Washington has 
applied the brakes successfully to 
the stock market and to the 
heavy industry commodities with- 
out, apparently, causing business 
as a whole to go into a side-skid. 

* * x 

ONE FIELD it behooves both 
dealers and manufacturers to 
watch carefully these days: That 
is the farm market. Corn already 
Wheat 
which was selling for 93 cents a 
bushel last year, at this time, is 
quoted at $1.30. Cotton which 
was 11.71 cents per pound last 
year is 13.21 cents today. 
might go on with comparisons of 
farm and livestock prices, but the 
answer is the same. From one 
side of this country to the other, 
farmers are getting more for 
their products, in addition to the 
funds which are still pouring out 
from Washington for crop con- 
servation. 


74.3 


* * * 


YOU HARDLY need be a crystal- 
gazer to prognosticate what all 
of this means to the automotive 
industry. The farmer as a class 
is the greatest single market not 
only for passenger cars but for 
trucks and commercial trailers. 
Harvest time in the southwest 
will begin within a few weeks. 
When farmers have the money 
they will buy and this wave should 
carry-on this year almost up to 
show time. It may be the stimu- 
lating force which will swing 
August and September into new 
peaks for these two months. We 
kinda hope so! 


* * * 


IN OUR humble opinion manu- 
facturers ought to be pointing 
their heavy sales promotion guns 
at the farm market and dealers 
ought to be educating their sell- 
ing staffs to appreciate the “gold 
in them thar hills” which lie just 
beyond the city limits. Unless 
you already know, you will be 
amazed at the number of worn- 
out cars still in use by farmers 
who can afford new transporta- 
tion. Never forget that the farmer 
is after all a “capitalist” nor that 
his only means of moving his 
family and his produce is by 
means of motorized vehicles. By 
the way, the old jillopy he may be 
driving is worth more for use 
around his farm than it is on 
your lot, and besides unlike his 
city cousin, he has plenty of room 
to keep the old “crate.”—G.M.S. 








One | 





Wishbone Gets the Worst of It 


In This 


Corner 


The views expressed in this column are those of our readers 


and do net necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
con'ributions will not be accepted but confidence will 


be observed upon request. 


Door Handles 

I read with interest the letter 
of Mr. T. M. Prudden of Hartford 
in “In this Corner” column of 
Automotive Daily News of the 
May 15 issue under the title “Ac- 
cidents.” 

His letter is very interesting 
and one that should be followed 
up by you. Not long ago I noticed 
an article and photo showing the 
handle of a door incrusted into a 
man’s skull due to an accident. 
Not alone should all protruding 
parts, handles, etc., be done away 
with but windows for public con- 
veyances should be made larger 
for two very good reasons: One: 
To give access for escape; two, 
avoid stampede for door when 
an accident has happened. 

While on this point I wish to 
bring to the attention of Mr. 
Prudden that I saw a drop win- 
dow on a friend’s boat that can 
be opened with one hand from 
the outside as well as the inside 
with little or no effort. This would 
be a wonderful sort of window to 
use for school buses. 

I think it is in France or Lon- 
don, I was told, where all win- 
dows on public conveyances are 
of a similar type and in fact en- 
forced by law. I do considerable 
traveling and am a fresh air fiend 
which is probably why the ques- 
tion of windows interests me. In 
Florida I visited with several 
friends in trailers. If ever a win- 
dow should be changed, it is for 
this purpose. 

In one of these trailers I nearly 
broke my back with a protruding 
handle and in the other when 
taking leave and profusely thank- 
ing the hostess for the pleasant 
evening, it was all spoiled when 
I smashed my head with a win- 
dow on the outside. 

How is it that such things can 
be tolerated by law. Windows ex- 
tending out from the side should 
be high enough or done away 
with before it is too late. This is 
the most progressive nation in 
the automotive industry and yet 





they are 30 years behind on win- 
dows. 

I am willing to wager that if 
the insurance companies would 
look into what caused the in- 
juries from accidents, they would 
offer to insure at a lesser pre- 
mium such vehicles as have safe, 
quick action windows and no pro- 
truding parts. Yours for the sup- 
pression of all protruding parts 
including door handles and win- 
dow cranks.—D. Van Dormolen, 
Richmond Hill, N. Y. 


Appreciative 


I want to express our apprecia- 
tion of the fine send-off you gave 
our firm, in your issue of Wed- 
nesday, May 12. We certainly ap- 
preciate it and consider it will be 
of great value to us. 

We find that both the Automo- 
tive Daily News and its little 
brother, Trailer Trade, are pretty 
generally appreciated by both the 
automobile and trailer trade, and 
for this reason we value very 
highly this very desirable pub- 
licity Thomas J. Hay, Thomas J. 
Hay, Inc., trailer distributor, 
Chicago. 


Diversion 

Your recent’ editorials and 
news items regarding the perni- 
cious practice of diverting gaso- 
line taxes to other purposes 
should receive the plaudits of the 
industry as a whole. One of the 
chief drawbacks to additional car 
sales in the future will be the 
lack of roads upon which to drive 
unless some steps are taken now 
to insure a road construction pro- 
gram that will keep pace with 
the development of the automo- 
bile. 

Gasoline taxes originally were 
designed for this purpose and 
until the diversion bug started 
running lose, states were doing 
a pretty good job and our regis- 
trations climbed from a few hun- 
dred thousand up to the multiple 
millions. This progress should not 
be halted through lack of roads. 
—A Reader. 





Motors Co. (Chevrolet) here has 
started a program of recondition- 
ing used cars which has enabled 
the sales organization to effect a 
thirty-day turnover in used cars, 
something every dealer has been 
trying to do for years. 

The program is considered the 
last word in car reconditioning. 
George Kopf has followed all the 
accepted practices of mechanical 
overhauling and the appearance 
idea to the extent of guarantee- 
ing the car and presenting cars 
on the lot which look and are 
clean. 

He has gone still further and 
is now presenting cars which ac- 
tually “smell clean,’ something 
it is claimed few dealers have 
taken time to consider. Yet close 
examination of the used cars of- 
fered on the lot discloses that the 
inside of the car, usually neglect- 
ed by most dealers, actually has 
the odor of a new car. The Kopf 
organization does not perfume 
the car interior as is the practice 
in some parts of the country. 

Following the course of a car 
through the used car _ recondi- 
tioning department, the observer 
notes that it has been through 
the shop for mechanical renova- 
tion and that it has also been 
through a refinish operation to 
make it as spick and span as pos- 
sible. The next step is delivery 
of the car to the cleaning depart- 
ment, where the cushions are 
vacuum cleaned until every par- 
ticle of dust has been removed. 


Then the cushions are set aside | 


to wait until the interior of the 
car has been vacuumed and thor- 
oughly cleaned. The operator next 





Graham Names 
Brown as Sales 
Chief in South 


DETROIT- — Appointment of | 


Ferd M. Brown as director of 
Graham sales in the southern 
part of the 
United States 
was 
this week by F. 
R. Valpey, gen- 
eral sales man- 


ager of the} 


Graham - Paige 
Motors Corp. 
Brown has 
for some time 
held the  posi- 
tion of district 


Ferd M. Brown Manager for 
Graham at 


Philadelphia. He has been identi- 
fied with the Graham organiza- 
tion for the past four years and 
was formerly district manager at 
Chicago. For the present Brown 
will make his headquarters in 
Memphis, Tenn. 


1937 
AUTOMOTIVE 
ALMANAC 
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30-Day ‘Turnover of Used Cars Effeected in Toledo 


Thorough Reconditioning 


Speeds Kopf Motor Sales 


TOLEDO.W—tThe George Kopf 


mixes up a compound in a pail 
of water and by means of a large 
stiff brush actually gives the up- 
holstery a scrubbing. Door uphol- 
stery is thoroughly cleaned after 
which the backs of the seats are 
scrubbed with the cleaner, as are 
also the head and side linings 
and trim. The compound when 
applied with the brush reaches 
deep into the piles of the uphol- 
stery fabric and when dry takes 
out all the mustiness and odors 
which are common to cars after 
any length of service. 

When both the interior and the 
cushions have dried, the operator 
checks for the general appear- 
ance. As a rule the majority of 
the cars will have cushions and 








NEW DIVISIONAL SALES supervisors recently appointed by 
Bendix are shown, left to right: H. W. Rothkopf, George L. Everback, 
J. F. Held, D. E. Johnson, and C, R. Markham. 


upholstery that are somewhat 
faded in general appearance, 
which will detract from their 
quick sales appeal. The Kopf 
operators go one step further to 
add to the appearance. The oper- 


ator, using a spray gun, dyes the 
cushions and upholstery just one 
or two shades darker than the 
original color. It dries in a few 
moments and will not rub off on 
clothing or scuff off by use. 
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Washington Sees 
Fair Trade Laws 


WASHINGTON.—The adminis- 
tration in 1938 will add a broad 
fair trade practices program to 
the pending wage and hour legis- 
lation, authorities believe. 

The program calls for an ex- 
tension of the federal trade com- 
mission’s system of voluntary 
agreements among manufactur- 
ers and business men. 

The commerce department 
would meet with industrial repre- 
sentatives in drafting standards 
for each industry. The trade com- 
mission would have authority to 
enforce the agreements. 

The department expects to es- 
tablish a bureau of industrial 
economics to supply a variety of 
up-to-the-minute business infor- 
mation. 


Within the very near future the Hupp Motor Car Corporation will 
announce its 1938 models. As you know, the Company has recently 
completed a refinancing plan which assures it of ample capital to 


become again a most important unit in the automotive industry. 


The fact that “Hupp has always built a good car’’ is a guarantee that 


this thirty-year-old institution will have a competitive line of six and 
eight-cylinder cars designed and priced for the present-day market. 


We are preparing a new Hupmobile franchise, which we hope to make 


eminently fair both to our sales outlets and to the factory. Our purpose 


is to assure a strong, permanent and profitable operation for dealers. 


For this reason we are inviting automobile distributors and dealers to give 


us their suggestions in very specific form as to the terms and conditions 


under which they believe they can operate most profitably. We hope to 


draft a franchise which will reflect the best thinking of the dealer and 


distributor organizations of the United States and Canada. 


This is a sincere request for your cooperation. We want our new franchise 


to be brief — we hope it may all be contained on a single page. As it must 


be ready for the consideration of the trade by June 25, please let us have 


your suggestions promptly. 
Very truly yours, 


VICE PRESIDENT 


HUPP MOTOR CAR CORPORATION 
DETROIT, MICHIGAN 


“Upp Has AUWAYS BUILT 4 GOOD oe 
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Rubber Outlook Good | 
Despite May’s Slump 


CLEVELAND.—Although retail 
sales of tires have fallen off dur- 
ing May, rubber manufacturers 
in this area expect a sales up- 
swing with the advent of hot 
weather. Current slowness is con- | 
sidered entirely seasonal, and at- 
tributed largely to the mild 
winter. 

Talk of tire price increases in| 
July, much in evidence a few 
weeks ago, has died-down, despite 
the recent speculative spurt in} 
rubber prices on the market. 
Crude rubber has dropped to 21) 
cents, and a further drop to 18) 
cents is not considered unlikely. 

Price of tires sold for original 
equipment, however, involves a 
different picture. Contracts expir- | 
ing during the next few months| 
for the past model year were en-| 
tered into when labor and raw| 
material costs were considerably 
lower. Contracts for the coming | 
model years are expected to be 
drawn up at figures from 10 to 
15 per cent higher than a year| 
ago. 

Since neither fleet owners nor 
individual consumers _ have 
stocked any number of tires in 
anticipation of the recently pre- 
dicted price rise, it is expected 
that demand during the next few 
months will continue at a steady | 
rate. 

Production and shipments dur- 





Bendix Appoints 
5 New Divisional 
Sales Directors 


SOUTH BEND.— The appoint-| 
ment of five new divisional sales 
supervisors for the Bendix Prod-| 
ucts Corp.’ was announced here| 
today by Frank B. Willis, vice- 
president in charge of sales. 

General sales activities of the| 
divisions involved will be under 
the direction of O. C. Holaday, | 
service sales manager of the 
Bendix Products. 

George L. Everback has been 
placed in charge of sales ac- 
tivities in the brake and brake 
lining divisions; C. R. Markham 
will supervise sales of the B-K 
Vacuum power brakes and Strom- 
berg carburetor; H. W. Rothkopf 
is placed in charge of sales for 
Bendix-Feragen and Bendix- 
Cowdrey equipment; D. E. John- 
son takes over the radio products 
sales program; and J. F. Held in 
charge of marine products sales 
activities. 

Vice-president Willis made the| 
announcement of the new ap-| 
pointments today before a group} 
of five hundred Bendix distribu- | 
tors and representatives gathered | 
here from all parts of the country | 
to attend the annual Bendix sales | 
convention. 


ams a | 
Ohio Licenses 
Dealers, Salesmen | 


COLUMBUS, O. — An act pro-| 
viding for the licensing of auto- 
mobile dealers and salesmen has | 
been approved by Gov. Martin L. | 
Davey. | 

The licensing measure creates a 
commission composed of the reg- 
istrar of motor vehicles and two} 
automobile dealers to be appointed | 
by the governor, and becomes ef- | 
fective Jan. 1, 1938. 

All dealers and salesmen are re- 
quired to be licensed by April 1, | 
1938. A dealer’s license costs $2 
and a salesman’s $5. 


| 

Expansion Announced 

CHICAGO. — Fast increasing de-|} 
mands by railroads for high speed 
diesel-powered trains were cited this 
week as the reason behind the pur-|} 
chase of 106 acres of ground by the} 
Electro-Motive Corp., subsidiary of | 
General Motors, and the company’s | 
program to build a new addition; to 
its large plant at McCook, just out- | 
side’ of Chicago.. H. L.’ Hamilton, | 
president of the 'Electro-Motive 
Corp., announced the expansion plans. 


ing the first months of 
year showed large increases over 
the corresponding period in 
May slump, ob- 
appreciable 
gain over ’36 when the figures for 
this year are totaled. 
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N. J. Senate Passes Road |follow in the assembly, after 


Building Program Bill 


TRENTON, N. J.—New Jer- 
sey’s contemplated 1937 road 
building program of $9,244,872 
and highway lighting program 
totaling $905,000 was seen as as- 
sured here as a result of the pas- 
sage this week by the state sen- 
ate of the annual highway fund 
appropriation bill authorizing to- 
tal expenditures of $38,910,284.18. 
Speedy passage of the measure 


| was expected at this writing to 


which it will require the signa- | 


ture of Governor Hoffman to be- 
come law. 

Despite the recent diversion of 
nearly $8,000,000 of state highway 
revenues to relief financing, the 
ambitious road program is en- 
abled principally as a result of 
authorization in the appropria 
tion bill for issuance of $3,000,000 
of bonds and also an increase of 
$2,700,000 in anticipated revenues 
from gasoline taxes and motor 
vehicle department fees. 


Kansas City Chevrolet 
Dealers’ Assn. Formed 
KANSAS CITY.—The Greater 
Kansas City Chevrolet Dealers 
Assn., Inc., was chartered the 
week of May 3, and will act co- 
operatively in matters affecting 
the dealers as a group 
A board of directors was 
formed, with Roscoe C. Van Val- 
kenburgh, D. E. Cronin and John 
Ryder as members. Through this 
association, local dealers’ will 
handle Chevrolet advertising. 


Liberty’s Ae FUP E CTS 


HEART OF TODAY’S VOLUME MARKET 





AMA Traffic Managers 


Study Court’s Decision 
NEW YORK.—Freight traffic 
managers of the Automobile 
Manufacturers Assn. are studying 
the recent decision of the United 
States supreme court, upholding 
the legality of interstate com- 
merce commission regulations for- 
bidding the payment of compen- 
sation to shippers who perform 
certain switching operations at 
their plants. 
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Camden Goes to Aid 


manager of the _ association’s 
traffic department, the supreme 
court’s decision endorses the view- 
point that railroads have been 
performing without extra charge, 
or paying industries that perform 
them, many services not required 
of them under the _line-haul 
freight charges. 


Fee Redu wail 


NASHVILLE, Tenn.—A bill reduc- 
ing the driver’s license fee from $1 


Local Laws Needed 


to Levy W. Va. Tax 
CHARLESTON, W. Va.—West 
Virginia cities are barred from 
laying local consumers sales taxes, 
even under the new home rule 
act, unless their charters now 
give that power, according to 
Clarence W. Meadows, attorney 
general. 
The home rule act allows levies 
on privileges and on automobile 


operators. The act is not effective | 


in any town, however, until it has 


Of Used 


Car Buyers 


was contained in a_ resolution 


CAMDEN, N. J.—Definite steps 


to protect buyers of used cars 
here were outlined and approved 
Monday by the public relations 
committee of the Camden Auto- 
mobile Dealers’ Assn. 





According to James S. Marvin,! now goes to the senate. 


to 50 cents has passed the house and 








amended its charter. 


in their gas tanks 


7. automobile, once a rich man’s 


toy, lived to put America on wheels. 


Today, the Lake Shore Drive, the Worces- 


ter Pike, and the Bronx River Parkway 
are glutted with cars of every breed and 
vintage ... The luxury of the wealthy is 
a commonplace to most of the millions 


who can shift gears. 


To many of these millions, the motor 


car is just another modern convenience— 
something to carry groceries, take the kids 
to school, and shuttle through the daily 
routine. But to some people, “The Car” 
will never be commonplace, will always 
hold excitement and adventure. More 
than a chrome-plated workhorse, it is 
friend rather than servant, good compan- 
ion in pleasure. 

These eager millions —eager to have, to 


do, to enjoy —drive more for fun than mere 
transportation. There’s more go in their 
gas tanks, less sfop in their spending. They 
put mileage on speedometers and take it 


off tires. They make hotels and resorts 
and filling stations interstate commerce. 

Their impatience with “low-gear” 
living shows up in what they do as-well 
as in what they have. They like new 
cars and the open road, 4-star movies 
and championship bouts. They get a 


kick out of going as well as getting there. 
Mentally, their tops are down. 

Naturally, these eager ones who 
weren't satisfied with high-pooped old 
cars weren't satisfied with old magazines. 
They welcomed self-starters and “short 
shorts,” streamlined cars and streamlined 
articles, quick pick-up in both + motors 
and magazines. 

They made Liberty far and away the 
largest of the new-model magazines. 
Made it fast and agile to anticipate their 
ever-changing interests. They filled it with 
the human interest and excitement of life 
as they live it. 

Today, Liberty sells more copies over 
the newsstands (52 issues x 1,000,000+) 
than any other magazine; more home- 
delivered copies (52 issues x 1,000,000+). 
Every week, over 2,500,000 families find in 


me ins oe 


its pages the viewpoint which is their own. 
More important than the number of 
these people is their position in market- 
ing; their attitude makes them the best 
conductors of the current of sales. 


Printers’ Ink figures give Liberty a gain 
of 11,073 lines for the first quarter of this 
year over the first quarter last year. This is 
the largest linage gain of the big national 
weekly magazines. The largest percent- 
age gain of all general weekly magazines. 


The procedure to be adopted 








which read, ‘in part: 

“Effort will be made to create 
a better understanding between 
the customer and dealer and the 
ultimate elimination of all un- 
scrupulous dealers. 

“Give publicity to all just com- 
plaints and investigate thoroughly 
all deals where the purchaser is 
burdened with a ‘balloon’ final 
payment, of which he had no 
knowledge until well after pur- 
chase. 

“To properly warn all prospec- 
tive purchasers that they refuse 
to sign leases, notes and condi- 
tional sales contracts in blank 
and to refuse to sign unless com- 
plete data concerning the finan- 
cial requirements and other de- 
tails of the sale are included in 
the said notes, leases and condi- 
tional sales contracts. 

“To also issue proper warning 
concerning the used car market 
with the idea of preventing mis- 
representation of any automobile 
to a prospective buyer. 

“To see to it that all promises 
made by a dealer for repairs and 
additions to newly purchased 
used cars are complied with.” 

It was agreed by the committee 
that in all cases where the com- 
plaint is found just, the matter be 
referred back to the Camden as- 
sociation for proper action by that 
body with a recommendation as 
to the proper penalty to be dealt 
the offending dealer. 

The group agreed to hold semi- 
monthly meetings to consider all 
complaints. 


Ted Rogers Urges 
CMFA to Observe 
New ICC Rules 


CHICAGO.— Approximately 600 
members of Central Motor Freight 
Assn., Inc., met in seventh annual 
convention at Stevens Hotel Thurs- 
day night. Principal speaker of 
evening, Ted Rogers, president of 
ATA, spoke on activities of the 
association and made a plea of 
observance of ICC regulations 
which go into force July 1. 

Rogers also stated that records 
show that trucking industry has 
made more progress in past 14 
months than rails in last 10 years. 
He sees great need for more co- 
operation between trucker, shipper 
and other means of transporta- 


| tion. Uniformity in interpretation 


of national law, he says, is neces- 
sary in order that present state 
boundaries be removed as in- 
tended. 

He pleaded for additional safety 
work by association members so 
that the present good record, which 
is very good, may be bettered. He 
hit inequality of present truck 
insurance rates. 


Conn. Bill Repeals 
Car Guest Law: 


HARTFORD, Conn. —Con- 
demned by opponents as opening 
the way for a flood of collusive 
lawsuits and consequent skyrock- 
eting of liability insurance rates, 
a bill repealing Connecticut’s 10- 
year-old automobile guest law 
has been passed by both houses 
of the general assembly and sent 
to Gov. Wilbur L. Cross. 

The guest statute provides that 
a& passenger in any privately- 
owned automobile may not sue 
the driver for accident injuries 
unless “gross or wilful negli- 
gence” can be proved. It was de- 
signed primarily to prevent hitch- 
hikers and others from suing mo- 
torists on flimsy grounds. 

Proponents of the repealer de- 
clared that the law had “worked 
hardships” and that insurance 
company promises of a decade 
ago that its enactment would re- 
sult in lower liability insurance 
rates had not been fulfilled. They 
pointed to a steady rise in insur- 
ance rates since 1927. 
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Socony Issues Pieturized Lubrication Chart } 


Designed to Dramatize 


Service, 


NEW YORK. — A picturized 
passenger car lubrication chart, 
so designed as to serve as a visual 
merchandising aid for service 
station attendants and as a guide 
for lubrication procedure, has just 
been issued by the Socony-Vac- 
uum Oil Co. 

The chart combines detailed in- 
formation and instructions for 
the lubrication of every part of 
the 1937 passenger cars. It is un- 
usual in that it contains pictorial 
representations of the various car 
parts so that the customer as well 
as the attendant may get a clear 
conception of the _ lubrication 
needs of each car. 

Describing the new chart, E. F. 
Hallock, manager of Socony-Vac- 
uum’s automotive engineering de- 
partment, stated: “In the past, 
chassis lubrication charts used by 
service stations have been con- 
ceived almost entirely with a 
view to guiding the attendant in 
a step by step lubrication proce- 
dure. The new picturized chart, in 
addition to furnishing such a 
guide, also serves to dramatize 
the entire procedure for the cus- 
tomer. 

“The new chart is adapted to 
modern lubrication practices. It 
is based on the principle that the 
various parts of modern automo- 
biles can be classified under a 
number of specific types, and that 
these types can be grouped ac- 
cording to lubrication require- 
ments. Each type of generator, 
transmission, steering mechanism 


Stimulate Sales 


and water pump, together with 
all other parts requiring lubrica- 
tion, are pictorially represented 
with cut-away illustrations. These 
show the point of application and 
path of the lubricant, as well as 
the type of lubricant to be used. 

“These illustrations are in turn 
keyed with a chassis diagram in 
the center of the chart so that the 
location of each part may be 
readily ascertained. Thus the at- 
tendant not only is instructed as 
to what lubricant to use, but is 
shown what the lubricant has to 
do in the unit in question, and 
why that particular type of lu- 
bricant is required.” 

Each of the illustrations is also 
keyed with a detailed tabulation 
of recommendations at the top of 
the chart, listed in columns ac- 
cording to the make of car be- 
ing serviced. Listed under each 
make of car are two columns of 
key letters and numbers. One 
column refers to the type of lu- 
bricant recommended and the 
other to the cut-away illustration 
and explanation to be followed in 
applying the lubricant. 

In addition to the new pas- 
senger car chart, Socony-Vacuum 
has published a picturized truck 
and bus lubrication § reference 
chart, declared to be the only 
chassis lubrication chart issued 
for the guidance of service sta- 
tion personnel in the lubrication 
of motor trucks and motor buses. 
This new chart permits of the 
flexible lubrication procedure. 


THERMOSTAT 


The years of research and experience by the originators 
of the Sylphon Bellows—the pioneers and leaders in its 
application to temperature control—are reflected in the 
high standards of quality and the uniform dependability 
of Sylphon Automotive Thermostats. That is why they are 
preferred by leading automobile manufacturers, con- 
stantly striving for further improvement in motor efficiency 


and fuel economy. 


FULTON SYLPHON COMPANY, KNOXVILLE, TENN. 
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AIDED BY A PICTURIZED lubrication chart, a Socony-Vacuum 
station attendant shows this motorist just what methods he will 
follow and what types of lubricants he will use in servicing her car. 
The new Socony-Vacuum chart serves as a merchandising aid to the 


attendant. 


Modern Service Equipment 
Boosts Sales in Cheyenne 


CHEYENNE, Wyo. — Installa- 


tion of modern service equipment 
and featuring of services rendered 
by such equipment has made the 
month of May a record in service 
department receipts for a number 
of Cheyenne’s most progressive 
dealers. Several dealers have 
dramatized their new devices and 
service operations with profitable 
results, as a follow-up of an in- 
tensive compaign begun early in 
the spring. 

The Walton Motor Co. (Ford) 
for example, ran a picture of its 
new Bear wheel aligning equip- 
ment and guaranteed to elimi- 
nate excessive tire wear, road 
wandering, road tramp, front 
wheel shimmy, spring weakness 
and hard steering. Prospective 
service department customers 
were asked: “Does your car 
shimmy? Steer hard? Wear 
tires?” and were informed that 
competent inspection could be 
made while the customer waited. 


Another example of the same} 


company’s service department 
sales methods in specializing and 
dramatizing its services, was a 
warning to car owners issued last 
week. “If you haven't already had 
the winter grease removed from 
the transmission and differential 
of your car, you should do so now. 
Winter grease is too light weight 
to stand up under warm weather 





AMCO Appoints Spicer 
As Assistant Manager 
DETROIT.—-The Asbestos Mfg. 
Co. announces the appointment of 
Donald H. Spicer as assistant 
manager of the 
replacement 
sales division. 
Educated for 
engineering, 
Spicer put in 
six years with 
Johns - Manville 
in research and 
field work. For 
the past three 
years he has 
been with the 
Atlas Asbestos 
Co. in sales 
management and administrative 
capacities. 


His headquarters will be in the 
general offices of the Huntington 
(Ind) plant, from which point he 
will direct the activities of the 
AMCO sales representatives who 
contact the jobbing and fleet 
market for friction materials. 


D. H. Spicer 


Dollar Volume Drops 


WASHINGTON. —Dollar volume 
of retail financing of new automo- 
biles in April decreased 9 per cent 
from the total of April last year, 
preliminary estimate of the com- 
merce department disclosed this week. 








said the company’s ad- 
vertisement. 

The service floor manager also 
gave this information to custom- 
ers driving in. This campaign 
was a follow-up of the company’s 
announcement of its new sludge- 
removing machines in April, and 
has proved especially effective in 
building service’ profits’ this 
month. 

“Ford owners should have ex- 
treme pressure summer grease in- 
stalled at once,” Cheyenne motor- 
ists were told. “For hypoid rear 
axle cars we carry special hypoid 
extreme pressure grease in cans 
and we have a special gun to 
handle this grease. Neglect to 
change to summer grease at once 
may cause serious trouble with 
your car. This is simply good ad- 
vice!” 

W. E. Dinneen, Inc. (De. Soto- 
Plymouth) also has found the 
specialized service advertising to 
be most effective. “Stop wasting 
gas!” declared a typical May ad, 
aimed at motorists who had neg- 
lected to have their cars given the 
spring overhaul. “Drive in for a 
check-up on your carburetion and 
ignition systems. Do it in the 
morning.” 

The Dinneen company has in- 
creased its service and shop per- 
sonnel to 30 men this month. Guy 
Thomas, service manager, has de- 
voted 20 years to automotive 
service work and in addition to 
this experience has given a great 
deal of time to factory schooling. 

A group of Dinneen shopmen 
recently completed the De Soto- 
Plymouth service school exami- 
nations with the highest average 
rating ever accorded any class in 
the Rocky Mountain region. In 
direct charge of the downstairs 
floor service is Harold Bastow, 
who has had 18 years’ car serv- 
ice experience in Cheyenne. Law- 
rence Himes with 17 years’ ex- 
perience is mechanical and re- 
newal shop foreman. 

The Dinneen company also uti- 
lizes the seasonal theme in its 
accessory sales, and this month 
so far has chalked up a sales 
record for Goodyear garden hose. 

This month the Willett Motor 
Co. installed a new Weidenhoff 
motor analyzer, with which to in- 
crease shop work volume by de- 
tecting hidden troubles that here- 
tofore went unrecognized until 
the car was ready for the junk 
heap. 

As an illustration of how Chey- 
enne service men are priming 
their guns and keeping abreast 
of the times, warm water for car 
washing is featured at Adolph 
Jankovsky’s new _ super-service 
station opened this month. The 
warm water is said to do a better 
job of cleaning a car. 


driving,” 





| New Hydcaudie = 


Scaffold Claimed 
To Reduce Cost 


DETROIT.—A demountable hy- 
draulic scaffold that may be 
raised, lowered, extended or con- 
tracted, and driven from one 
vantage point to another by me- 
chanical means actuated from the 
working platform, appears 
destined to put new flexibility, 
speed, economy and safety into a 
long list of shop, factory and 
building maintenance situations 
where work must be done at 
varying heights. 

The new scaffold, called “Deco- 
Vator,” is made entirely of steel; 
it is light in weight and its parts 
are said to be easily disassembled 
and transported for quick as- 
sembly at distant jobs. 

In its assembled state, the 
DecoVator scaffold provides its 
own ladder as well as benches for 
tools and materials, and the com- 
plete lifting and traveling me- 
chanism. The “reach” of the hy- 
draulically raised and lowered 
platform is considerable; one 
DecoVator model is from 2’8” in 
the lowest position to a height 
that will enable a man to work 
comfortably up to 16 feet. Fora 
second model the low point is 
3'2” and men can service work up 
to 22 feet high. 

The platform is elevated by the 
worker upon it at the rate of 
eight feet per minute, and lowered 
at 10 feet per minute. The entire 
scaffold structure, which comes 
with rubber-tired wheels, may be 
jockeyed from above, in any di- 
rection, at a ground speed of 50 
feet per minute. 


Hudson Sales 
3,188 for Week; 
Output 4,000 


DETROIT. — Total sales of 
Hudson and Terraplane cars for 
the week ending May 22 reached 
3,188, the highest weekly record 
since mid-March, according to 
W. R. Tracy, vice-president in 
charge of sales. 

Showing the fifth successive 
weekly increase, factory ship- 
ments for the same week were 
the largest for any week for 1937 
to date. Production is continuing 
at a 4,000 per week pace in order 
to meet current dealer require- 
ments, Tracy said. 


NICKELGRAM 
—_—— 3 8 A—__— 


General Motors Research Labo- 
ratories has déveloped a camera 
that takes pictures at the rate of 
5,000 exposures per second! It 
has to be fast because it’s being 
used to photograph the interiors 
of automobile engine cylinders 
during the firing cycle. One of 
the really difficult problems en- 
countered was affixing the quartz 
crystal window in the motor 
head, because of the big” differ- 
ence in the expansion of. the 
quartz and other materials when 
the engine gets up to tempera- 
ture, This was solved by mak- 
ing the cylinder head, which also 
houses the quartz window, from 
an Invar type ferro-Nickel alloy 
containing 36 per cent Nickel. 
This alloy possesses the lowest 
expansion characteristics of any 
material known to the engi- 
neering world and holds the 

window without any 


THE difficulty. 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 


| 
| 








Local Ordinan 


Aimed at Irresponsibility 


AUSTIN, Teéx.—After consider- 
able discussion, and some hard 
work on the part of automobile 
dealers of the state, Texas has 
passed a bill regulating the sale 
of motor vehicles, including parts 
and accessories, through issuance 
of licenses by any incorporated 
town or city in the state, which 
also draws up the ordinance and 
is responsible for its enforcement. 

The law as passed, reads in 
part: 


ce Pro gram 


f 


sible dealer, as well as those who 
have thrived through sale of parts 
from stolen vehicles, etc. The law 
is considered especially favorable, || _ 
since it places execution in local | 
authorities, which in turn makes | 
any desired changes possible with- | 
in 24 hours, where if passed as a| 
law by the legislature, would re-| 
quire two years before repeal or 
amendment. 

From the experience acquired 
through local ordinances, it is 


CATY OF RACH. 
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New Texas Law Requires Licensing _ betes: 





Club Colehraian 


| BOSTON. Automotive Boost- 
;}ers Club of New England cele- 
| brated its 16th anniversary last 
week by having as its guests the 
past presidents of the organiza- 
tion. From a small group of 20 
manufacturers’ representatives 
who traveled the New England 
territory in 1921 and organized 
the Boosters here, it has grown 
into an international body. 


_There are clubs in many large 
cities in the United States and 


: Ri power -_ —— is| predicted that a bill, which will | Canada with new ones being 
hereby conferred upon all cities| render a real service to dealers} A RADICAL oP JRE i > garhs t. | : md 
and towns of Texas, whether in-| and public alike, may be drawn| this new a a oe ae ot the ordinary garbage truck is er every year, At the Boston 
corporated under general or spe-| up and presented to the session my y placed in service by the department of Se there were 11 presi- 
cial law, to provide suitable ordi-| of the legislature in 1939, which | public works, Racine, Wis. Equipment includes a power loading ne Lewis E. Moore, 
nance, for the regulation, supervi-| will be state-wide in operation| bucket, hydraulically operated, into which refuse is directly loaded. a aiaeaa Th oS mae ee 
sion, control and licensing of all| and under state supervision. The c | or > ; ave 
pernena, firms, or corporations en- p bucket then hoists the refuse into the body. held the office are still alive. 
gaged, primarily or incidentally, 
in the sale, barter or exchange of | 
motor vehicles or parts thereof or 
accessories thereto within the cor- 
porate limits of such city, and to 
fix penalties for the violation 
thereof, provided that all sums of 
money collected from such deal- 
ers shall be used by the city for 
the enforcement hereof, and for 
the enforcement of all provisions 
of the law regulating the sale, 
theft, or exchange of motor ve- 
hicles or parts, or accessories 
thereto and for no other purpose.” 
The measure, carrying the sup- 
port of auto dealers, is intended 
to eliminate the gyp or irrespon- 
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Award Contracts 
For Fisher Body 
Addition at Flint 


FLINT.—The awarding of con- 
tracts for the construction of a 
new press room and die shop at 
Flint unit No. 1 of Fisher Body, 
has been announced by E. F. 
Fisher, general manager. 

The new structure will add ap- 
proximately 170,000 square feet of 
working floor space to the Flint 
plant, bringing the total area of 
this operation up to _ 2,350,000 
square feet, making this one of 
the largest single units devoted 
to body building in the industry. 

This unit produces a line of 
complete bodies for all models of 
Buick cars together with convert- 
ible coupes and sedans for prac- 
tically the entire General Motors 
line. In addition to this it pro- 
duces knock-down parts shipped 
in large quantities to the Linden 
division, Linden, N. J., and to the 
Southern California division, Los 
Angeles, Calif. 


LaSalle Climbing 
In Sales Standing 





































; DETROIT.— The LaSalle V-8, 
which invaded the lower medium- 
price bracket ($850-$1,250) last 
fall, has climbed to fifth place in 
a field of 13 automobile makes, 
D. E. Ahrens, sales manager, an- 
nounced this week after analyz- 
ing the first six months of 1937 
model sales. 

Meanwhile, Ahrens declared, 
higher-priced Cadillac lines have 
also scored heavily in their re- 
spective fields. From 35 per cent 
of the higher-priced market ($2,- 
000 up) during the January- 
February period of the factory 
shutdown, Fleetwood models and 
the Series “65” in April passed 
the 44 per cent record established 
last year. 


QUIET! To the layman, the stillness 
of night. To the design engineer, 


Thus Hyatt Roller Bearings, made 
of the finest steels to resist wear and 
smoothness of operation. To the give longer life under heavy loads, 


Hyatt craftsman, that traditional carry on, assuring quiet, dependable, 





quality which he builds into Hyatt economical performance in motor 


Roller Bearings. The combined cars, farm machinery, and industrial 


nYATT 


ROLLER BEARINGS 


efforts of years of experience in equipment. Hyatt Bearings Divi- 
sion, General Motors Corporation, 


P. O. Box 476, Newark, N. J. 


accurate heat treating, precision 


grinding, and careful inspection. 


B. L. Ray hia to Head 


Va. Oil Men’s Association 

RICHMOND, Va. (UTPS).—B. 
: L. Ray of Richmond was elected 
president of the Virginia Oil 
Men’s Assn. during its spring 
meeting held at Roanoke last 
week. He will succeed J. P. 
Vaughan of Roanoke. 
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Pa. Ok’s Police Merger 


Over Diversion Foes 


HARRISBURG, Pa. (UTPS). 
Opposition to diversion of motor 
funds involved in the plan to 
merge the state police and the 
highway patrol, was not strong 
enough to block passage of the 
measure when it came before the 
senate here last week. 

By a vote of 28 to 19 six of 
seven bills providing for the 
merger were passed, creating the 
“Pennsylvania Motor Police.” 

A warning that use of motor 
vehicle fees and gasoline taxes to 
support the merged agency jeop- 
ardizes about $9,000,000 in ex- 
pected aid for roads the next two | 
years under the penalty clause of 
the Hayden-Cartwright act was 
denied by Sen. Bernard B. Mc- 
Ginnis, sponsor of the bill effect- | 
ing the merger. The state would | 
not be penalized for such diver- | 
sion because fines collected by | 
the highway patrol have been| 
placed in the motor fund for| 
years and the merger will double 
the number of patrolmen on| 
duty, according to word received 
by Secretary of Highways, War- 
ren Van Dyke from United States 
bureau of public road officials, | 
McGinnis said. 

The highway patrol, with a per- 
sonnel of about 550, is supported 
by the motor fund under the 
present system, and the state po- 
lice by the general fund. The 
next biennium budget for the 


merged agencies is $6,250,000, rep- 

resenting an added drain on the 

motor fund of about $3,000,000. 
Highway patrolmen, who have 


Trailer Control 
Measure Passed 


By Wis. Senate | 


MADISON, Wis. — The Schoe- | 
necker bill, providing for a regis- | 
tration fee of $5 on each trailer up| 
to 3,500 pounds in weight and $5 
for each additional ton, has been 
passed by the senate by a 23 to 3 
vote. 

Under the bill all trailers must 
be equipped with front and rear 
lights, adequate lighting system 
conforming with the state electri- 
cal code, and a fire extinguisher. 

Trailers more than 1,000 pounds 
in weight must be attached to the 
car with a safety chain in addi- 
tion to the regular hitch and must | 
have brakes controlled from the} 
driver’s séat. 

The measure prohibits trailers| 
from parking on public property 
during the night except in speci- 
fied camps set aside for this pur- 
pose, where trailers must have 
900 square feet to themselves. The | 
state board of health is given su- 
pervision of all trailer camps and 
municipalities are authorized to 
set up camps on property owned 
by it. 

On the same day the senate ap- 
proved a bill to permit Wisconsin 
to enter into reciprocal agree- 
ments with other states covering 
truck registrations. Both meas- 
ures have been sent to the as- 
sembly. 








Chicago o Dealers Vote 


On Sunday Closing 
CHICAGO.—A test of sentiment 
among Cook county dealers on 
the subject of Sunday closing is 
being made in the form of a 
questionnaire sent out by A. C 
Faeh, general manager of the 
Chicago Automobile Trade Assn. 
It is understood that dealers 
within the city limits would be 
willing to close on Sunday if 
those in the suburbs do likewise. 
Some dealers have suggested a 
state law as the best answer. Still 
others feel that Sunday closing 
would deprive them of patronage 
on what to many is their best 
business day in the week. 


Heil Elected 


MILWAUKEE, Wis.—Julius P. 
Heil, president of the Heil Co., has 
been elected president of the Jambor 
Tool & Stamping Co., succeeding 
Frank Smith, resigned. The firm 
makes automobile tools. 





no police powers other than 
arrest violators of the motor code, 
would have emergency authority 
to make arrests at any time and 
would be available for strike or 
riot duty. 

There are now about 1,000 men 
in the separate units, and Gov. 
Earle in recommending’ the 
merger, pointed to the day when 
the total might be increased to 
1,600. 

Motor clubs 
throughout the state have ex- 
pressed opposition to the pro- 
posed merger of the two units. It 
has been brought out that patrol- 
men would be required to serve 
as criminal officers and police- 
men as traffic officers. The plan 
has also been 
the motor fund would be called 
upon to meet all expenses of the 


and associations 


| combined units. 


JOHN DOE 


to | 


opposed because | 


| 
| 


‘Beauty Treatment’ 


Strengthens Roads 

WASHINGTON. — Of all 
places, the road _ builders 
have gone to the beauty 
shop for ideas about con- 
structing better highways. 
The federal bureau of pub- 
lic roads this week disclosed 
that the use of vibrators, 
operating on somewhat the 
same principle as_ those 
used in giving beauty treat- 
ments to milady, on the 
concrete in a pavement as 
it is laid, increases its 
strength 10 per cent. Or, 
with vibrators, 10 per cent 
less cement can be used and 
the same strength main- 
tained. 
| ia 
| Trailer Camps Banned 
| POINT PLEASANT BEACH, N. J. 
|—An ordinance banning automobile 
house-trailer camps has been passed 
' by the municipal governing body here. 


OLD ENOUGH to know his own mind 


Nuisance Tax ‘Steamroller’ 


| Encountering Opposition 


| WASHINGTON. adminis- 


tration’s plans 


The 
to 


through an 11th-hour extension of | cating oil, 


federal nuisance taxes, prominent | 
among which are the “emergency” 
automotive levies, 
ing some opposition in the house 
ways and means committee. 
Whether the revolt will 
| plish anything, however, 
| doubtful. 


|} Rep. Dingell, Michigan democrat, 


| and Rep. Disney, Oklahoma demo- | 
fee Dingell talked this week of | 


| “ganging up” with other members 
| against Chairman Doughton’s bill 
| which administration leaders plan 


to jam through as quietly as pos-| 


| sible just before the close of the 
fiscal year. The bill would extend 
the life of nuisance taxes which 
are relied upon to bring $500,000,- 
000 into the federal treasury next 
year. 

Among these are the one-cent 


remains | 


Leaders in the insurrection are | 


steamroller | four-cents-a-gallon 


are encounter-| 


| difficult one, 
accom- | 





tax and the 
tax on lubri- 
due to expire June 30, 
and the automotive excise taxes 
due to expire July 31 

Dingell admitted the task of 
lightening motor tax burdens is a 
particularly in view 
of the fact that government reve- 
nue in the first quarter of this 
year was considerably below ex- 
pectations. He discussed the mat- 
ter with Disney and explored the 
possibility of joining forces. Dis- 
ney said that representatives from 
oil-producing states probably will 
meet soon to consider ways of ob- 
taining a reduction or elimination 
of the gasoline and oil levies. 


per gallon gasoline 


Gets New Post 
DETROIT.—George E. Robinson, 
general manager of the Mead-Morri- 
son division of Gar Wood Industries, 
Inc., has named Harold C. Hatch as 
sales engineer. 


YOUNG ENOUGH 


to want to go places * SMART ENOUGH to see the possibilities of a franchise 


like Pontiac * ALERT ENOUGH to take advantage of this fine opportunity 
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Expansion of Bromine 


Used Cars | 


Sales Up Sharply in April 


SAN 
used 
5 9 


2,532 


FRANCISCO. 


cars here increased from 


cemeas of the Motor Car Dealers’ 
Assn., of San Francisco. 
total value was from $704,843 in 
March to $762,748 in April, 
average loss was cut $14. 
Inventories, the report revealed 
decreased from 3,325 units, val- 
ued at $1,111,211, in March, to 
3,021 units, valued at $978,349, in 
April, the average drop 
from $334 to $324. 
Average value of 


the inven- 


Henderson Elected 


INDIANAPOLIS (UTPS).—Glenn 
R. Henderson, Connersville, Ind., was 
elected president of the Chevrolet 
Sales Managers’ council at a recent 
meeting. Other new officers are 
Orbie Padgett of Martinsville, vice- 
resident, 

ushville, secretary-treasurer. 


Sales of | 


units in March to 2,702 units | 
April, according to the monthly | 


Gain in| 


while | age 


being | 49. 


and J. S. Christian of | 





tories in April were $1 higher 
than average value in April, 1936 
when 2,694 units were on hand. 
Average value of units sold was 
down $3 from last year at this 
time to $282. Units sold in April 
1936, totaled 2,214, with an aver- 
value of $632,245. 

Inventory evaluation on the av- 
erage was $334 in March, with a 
sales price of $278, producing a} 
loss of $56 on the average sale. In 
April the average loss was only 
Average loss in April last 
year, however, was only $38. 

Percentage loss on sales price, 
as computed from the above fig- 
ures, show a 21.43 per cent loss in| 
March, and a 14.89 per cent loss 
in April. Average percentage loss 
on sales price over the period 
1931-1936 was 23.14 per cent. 

The report also shows that 238 
cars were junked in April, against 
220 in March. 





Texas Caravan 
Law Is Amended 
AUSTIN, Tex. — Amend- 
ment has been made to the 
present law governing cara- 
vaning of cars, in which is 
provided that: 

“Every motor vehicle that 
has been driven under its 
own power, or towed by an- 
other vehicle from the point 
where ma&nufactured out- 
side this state for the pur- 
pose of sale within this 
state, shall have affixed to 
the windshield or front 
thereof in plain view a 
sticker not less than three 
inches in diameter stating 
that such vehicle has been 
driven or towed from point 
where manufactured. Such 
notice shall remain on such 
vehicle until the sale there- 
of by the dealer.” 


Whittaker Gets Post 


DETROIT.—Harry M. Whittaker | 


joins the Micromatic Hone Corp. as | 
chief engineer. 
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ny Plant is Set 


nN. ¢ 
program has 


WILMINGTON, $1,- 
| 000,000 expansion 
been announced by officials of 
ithe Ethyl-Dow Chemical Co.’s 
plant for recovery of bromine 
| from the sea at Kure Beach, near 
here. Capacity will be doubled, 
|and the annual output of ethy- 
| lene dibromide will be stepped 
|} up to 20,000,000 pounds to keep 
| pace with increased demand for 
| ethyl fluid, officials said 

| The plant, when construction is 
| completed July 1, will be enabled 
|to draw 137,000 gallons of water 
| from the sea a minute, a volume 
| great enough to meet the drink- 
| ing water requirements of two 
cities the size of New York, al- 
lowing each inhabitant 10 gallons 
daily. Approximately 2,000 gallons 
of seawater must be treated to 
obtain one pound of bromine. 
| Ethylene dibromide, which is 85 


the Right Place... 


THAT’S ALL IT TAKES FOR SUCCESS! 


In city after city, all over America, as you walk along the 
better business streets you'll see a fine, prosperous-looking 
establishment with the familiar Pontiac Indian Head some- 
where in prominent display. Step inside, meet the owner, 
and you'll find an alert and able business man, satisfied 
with his situation, making a fine profit, enjoying the good 
will of everyone in his community, and making greater pro- 
gress every year. What you see is the result of an every- 
day occurrence in the Pontiac organization. A forward- 
looking dealer has become connected with a forward- 
looking manufacturer, and the inevitable has happened 


AMERICA’S FINEST 


—the public rewards both with all the sales they can handle. 


Perhaps you are not entirely satisfied with your own 
progress. Perhaps you feel that you are not using your 
capabilities to the fullest. In that case, think this over: if 
you are the right man—there is every reason to believe 
that you can duplicate the success enjoyed by thousands 
of Pontiac dealers. For there isn’t the slightest doubt that 
Pontiac is the right franchise. Sales records, public enthus- 
iasm, dealer satisfaction—every dependable gauge, in short, 
points to the Pontiac franchise as one of the finest profit 


opportunities ever offered by America’s biggest industry. 


LOW-PRICED CAR 


LARGER SLIDING SCALE DISCOUNTS 
RECORD DEALER PROFITS 
PROTECTED TERRITORY e “THE HOT LINE’ OF 1937 
“LIVE AND LET LIVE” POLICIES 
GENERAL MOTORS BACKING 


If you are interested in acquiring 
the Pontiac franchise, please 
communicate with C. P. Simpson, 
General Sales Manager, Pontiac 
Motor Division, General Motors 
Sales Corporation, Pontiac, Mich- 
igan. Your communication will be 


regarded as strictly confidential. 








| structeurs 


| Spring 
| slavia. 





per cent bromine, is added to te- 
traethyl lead, the antiknock fac- 
tor, to be mixed with gasoline. 

Two new absorption towers are 
being built on the company’s 
property, supplementing two tow- 
ers which have been in operation 
since 1934. 

In these towers, seawater al- 
ready treated with chlorine and 
sulfuric acid, trickles down 
against a current of air which 
absorbs the bromine liberated by 
the chemical action. Thirty tons 
of chlorine will be used daily in 
the four towers, 


Near the new absorption tow- 
ers a blowing out tower, largest 
single unit under construction, is 
being erected. This building, a 
square brick structure, _ will 
double facilities for the second 
major step in the bromine extrac- 
tion process, in which a solution 
of soda ash is sprayed into the 
bromine laden air from the ab- 
sorption towers to form a bro- 
mide solution many hundreds of 
times richer in the desired chem- 
ical than the original seawater. 


This solution is in turn treated 
with strong sulfuric acid, and 
then boiled in live steam. The 
bromine passes off in the form of 
vapor, and is condensed as a 
heavy red liquid approximately 
three times denser than water. 

To increase capacity for the 
next step, that of obtaining ethy- 
lene gas by passing ethyl alcohol 
over hot clay and adding it to 
the pure bromine, additions are 
being made to the wooden build- 


| ing already in service. The steam 
| building 
| make 
| boiler of the 


is being extended to 
room for a compact new 
latest self-stoking 
design, sharing the doubled load 
with the unit installed when the 


| plant was built. 


Autossshiie Shows 


In Europe Listed 


" 

For Rest of Year 
WASHINGTON. — 
merce department this 
supplied by the Bureau 
manent International des Con- 
d’'Automobiles, Paris, 
with the following list of author- 


The com- 
week was 
Per- 


|ized automobile shows in Europe 
| for the remainder of this year: 


International 
Yugo- 


17th 
Ljubljana, 


5-14 
Fair, 


June 


June 13-28—Bordeaux Fair, 
France. 

June—Tangier Fair, Morocco. 

Sept. 1-12—Autumn Fair, Ljubl- 
jana, Yugoslavia. 

Sept. 1-15—Oriental Fair, Lwow, 
Poland. 

Sept. 11-21—Commercial 
Belgrade, Yugoslavia. 

Oct. 7-17—31st Salon of Auto- 
mobiles, Bicycles and _ Sports, 
Paris. 

Oct. 14-23—3ist International 
Automobile Exposition, London. 

Oct. 16-24—27th International 
Automobile Exposition, Prague, 
Czechoslovakia. 

Oct. 28-Nov. 8—10th Inter- 
national Automobile Salon, Milan, 
Italy. 

Nov. 4-13— 13th International 
Exposition of Commercial Auto- 
mobiles, London. 

Nov. 12-20—36th International 
Scotch Automobile Exposition, 
Glasgow. 


Ala. Car Dealers’ Assn. 


Sets Convention Dates 


MONTGOMERY, Ala. (UTPS)— 
With many important matters of 
legislation and taxation on the 
slate for discussion and action, 
the annual convention of the 
Automobile Dealers’ Assn. of 
Alabama will be held June 4 at 
the Jefferson Davis hotel, in 
Montgomery, Don Drennen, presi- 
dent, announced this week. 


Fair, 
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Bendix Dealers Conclude Annual Sales Convention 


New Car Safety Devices 
Shown at 4- it 4-Day Conclave} 


(Continued 


stop. In both cases the 
tained a straight course. 


The second new device to be in-' other 


Frank B. Willis 


troduced was the “back-stop,” 


which prevents the car from roll- | 


cars main- 


from r age 1) 


ing backward down hill when 
| stopped at a traffic light or 
cause. This enables the 
driver to keep his right foot free 
for acceleration. 

The third device is the “hydrau- 
lic steering,’ which is a booster 
device for use on heavy vehicles. 
| With this device it is said the 
manufacturer can build a heavy 
truck which can be steered easily 
without reducing the _ steering 
gear ratio to a point which slows 
the driver’s control over his ve- 
hicle in traffic. 

The hydraulic hand, which per- 


public fancy, is based on simple 
hydraulic principles. It consists 
of a cylinder, closed at both ends, 
with a piston rod moving in and 
out of one end. To the inner end 


piston consisting of virtually two 
discs separated by a helical spring 
of given tension. These 
embody a multiple series of ports. 


;orifice type to eliminate’ the 
| hydrostatic pressure between the 
ltwo piston valves. The ventured 
orifices on one end on the disc 
are staggered with respect to the 





BENDIX 


DRIVE 


FLOOR 
BUTTON 


CLUTCH OR 
ACCELERATOR 
PEDAL 


DASH 
BUTTON 


SWITCH-KEY 
Fully 
Aviomatic 


of this piston rod is attached a} 


discs | 


& 


| 


for | 


HYDRAULIC HAND, the invisible helper that steers your car in 
case of a tire blowout, was shown to 500 Bendix Product Corp. dealers 


haps will be first to capture the| and distributors at South Bend this week by N. P. Kendrick, of the 


Safety Steering Stabilizer Co. of Pittsburgh, who developed it. Drastic 


ventured orifices 
disc. When the adjoining two 
faces of each disc are together 
the flow of the hydraulic fluid 
from one end of the cylinder to 
the other is prevented. To make 
possible a flow of hydraulic fluid 


tthe other end as the shaft moves 
in or out of the cylinder, the two 
piston halves are set with a .010 
space between their 
| faces. 





HE Bendix Drive can be easily and econom- 


ically used wit 


h any type of starting control— 


the conveniently located floor button — clutch or 


accelerator pedal, 


the foot—the 


all operated by a slight push of 


dash button, a mere touch of the 


button with your finger to start—Switch-Key, fully 


automatic, obtainable only with Startix plus the 
Bendix Drive. Simply turn the switch key on,— 
Automatic Starting and Re-starting is accomplished 


without any thought or effort on the part of 


the driver. 


When possible variants of the more or less con- 


ventional applications of starting equipment are 
under consideration, bear in mind the flexibility 


and economy of 


the Bendix Drive. It is easily 


adapted to any electrical starting system. All types 
and sizes of internal combustion engines may be 


started with the 


Bendix Drive—from the little 


marine motor to the giant Diesel—there is a size 


and type of Bendix Drive specially designed for 
the job. Time-proved in millions of installations, 


the Bendix Drive 


is unmatched —unapproached — 


in reliable, trouble-free performance. 


ECLIPSE MACHINE COMPANY 
ELMIRA, NEW YORK 


(Subsidiary of Bendix Aviation Corporation) 


in the wii 


|'These ports are of a ventured | from one end of the cylinder to} 


adjoining | 
|a year ago, according to W. 
| Hufstader, general sales manager. 
| At the same time used car sales 
| by 
|record for the year, 





|} new 
| showed a decline of 4.5 per cent 


| 190 in April, 1936. 





demonstrations of blowout tests were > featured at the Bendix meeting. 


Buick Deliveries 
Up 38 Per Cent 
Over Year Ago 


FLINT. — .Buiek ¢ deliveries dur- 
ing the second ten days of May 


| exceeded those of the correspond- 


ing period of the previous month 
and were 38.8 per cent ahead of 
F. 


Buick dealers established a 
Hufstader 
said. 

Domestic retail deliveries of 
new cars during the second ten 
days of May were 7,702 cars, com- 
pared with 7,214 in the corre- 
sponding period of April] and 5,549 


|}in the second ten days of May, 


1936. This was a gain of 488 cars 
as against the previous month 


j}and of 2,153 over the correspond- 
jing 1936 period. 


A total of 11,554 used cars were 


|retailed by Buick dealers during 


the second ten days of the month. 


| This was a new high volume for 
|the year and compared with 10,- 


480 in the preceding ten days. 


_April New Car Sales 


Show Drop in Canada 
MONTREAL. — April sales of 
motor vehicles in Canada 


compared with April, 1936, the 
dominion bureau of statistics re- 
ports. April financing of new and 
used motor vehicles increased in 
both volume and amount com- 


| pared with last year. 


Sales of new vehicles totaled 


| 19,909 units at $19,950,115 in April 


compared with 20,845 at $21,161,- 
New passenger 
car sales were 16,070 at $16,138,417 
as against 17,380 at $17,756,312, 
while new trucks and buses 3,839 
at $3,811,698 compared with 3,465 
at $3,404,878. 


April Retail Sales Value 
Of Cars Show Decrease 


WASHINGTON.—The value of 
retail sales of new automobiles 
declined from March to April, ac- 
cording to the preliminary ad- 
justed index figure announced this 
week by the bureau of foreign 
and domestic commerce. 

This index, which makes allow- 
ance for the number of days as 
well as for seasonal movements, 
was 103 in April, on the 1929-31 
average as 100, compared with 
123.5 in March and 139.5 in 
February. 





WANTED 
Advertising Representative 
Advertising representative to cover Michi- 
gan and Ohio, Automotive trade publica- 
tion paying substantial commission. No 
expenses. Give references, former connec- 
tions. experiences, etc. Please list phone 
number. Prefer man living in Detroit. 
Box No. 121, Automotive Daily News, 527 

New Center Bidg., Detroit. 











Reconditioning 
School Attended 
by ChevroletMen 


DETROIT.—That Chevrolet is 
going into the problems of used 
car merchandising was brought 
out last week, when the service 
supervisory personnel of the com- 
pany’s nine regions spent two 
days in Detroit attending a re- 
conditioning school. 

The sessions, conducted jointly 
by the newly-formed used car 
department and the service and 
mechanical department, were de- 
signed to furnish service person- 
nel throughout the field with com- 
plete guidance on the subject of 
reconditioning, the proper han- 
dling of which is vital to the suc- 
cess of the used car merchandis- 
ing operation. 

Regional assistant managers, 
zone used car managers, and one 
used car district representative 
from each of the nine regions 
were called in for the school. At 
its conclusion, they returned to 
the field to hold similar meetings 
with the remainder of Chevrolet's 
wholesale used car _ personnel, 
which in turn will provide the in- 
struction to dealers’ used car 
managers and service managers. 


C. W. Wood, national director 
of the service and mechanical de- 
partment, E. C. Butler, his as- 
sistant, C. M. Davenport, as- 
sistant in charge of used cars, and 
R. C. Clark, chief school in- 
structor, gave their full time to 
the schools, as did W. G. Lewellen 
and T. H. Keating, recently-named 
assistant general sales managers 
in charge of used car operations. 


Appearance as well as me- 
chanical factors receives atten- 
tion. A thorough wash, an engine 
and chassis cleaning, and ren- 
ovation of upholstery, are three 
important processes coming under 
this head, it is pointed out. Body 
and fender repairing, adjustment 
of headlamps, and re-grooving of 
tires are among the other opera- 
tions in which instruction was 
given. 


New Ca Inspection Bill 


Introduced in Michigan 


LANSING.—A new bill provid- 
ing for the semi-annual inspec- 
tion of motor vehicles was intro- 
duced in the Michigan senate 
Wednesday by Senator James A. 
Burns of Detroit. 


Under the terms 
commercial garages 
designated as official inspection 
stations. Inspections would cost 
50 cents, 40 cents to be retained 
by the garage and 10 cents to go 
to the state. A previous inspection 
bill was defeated in the legisla- 
ture recently. 


of the bill, 
would be 


Parker A abel 


NORFOLK, Va.—M. R. Parker has 
been appointed manager of the Auto- 
car branch here. Parker was 
formerly a salesman at the Autocar 
branch in Salisbury, Md. Prior to 
that he was a member of the com- 
pany’s Chicago organization. 


DELTA 


SSE ee 
Manufacturer of 
¢ SWITCHES « 
STITH SC RS 
CONNECTORS 


Competent Enginecring 
Consistent Prices and 
Reliable Deliveries 


DELTA ELECTRIC COMPANY 
Dept. 900, Marion, Ind. 
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Chemurgy Council Efforts Lower Car Costs 


Four-Day Meeting Ponders 


Farm-Industry Problems 


DETROIT.—Through the _ ef- 
forts of science, chemistry and 
agriculture, the three factors of 
modern chemurgy, the American 
motor buying public bought near- 
ly as many cars in 1936 as in the 
boom days of 1929 at a cost of 
seven hundred million dollars 
less and obtained automobiles 50 
per cent better in efficiency of 
operation, better construction and 
greater safety. 

With this statement Dr. Karl 
P. Compton, president of the 
Massachusetts Institute of Tech- 
nology sounded the key note of 
the third annual meeting of the 
Farm Chemurgic Council of the 
Dearborn conference which start- 
ed its sessions last Tuesday. 

Delegates from: industrial or- 
organizations rubbed shoulders in 
the overflow crowd with farmers 
and scientists and chemists. 
Many prominent figures from the 
automobile world, the steel com- 
panies, the paint and finish man- 
ufacturers, were on hand to learn 
of developments which have tak- 
en place in the field of chemistry 
as applied to industry. Several 
new products available for plastic 
compounds were introduced by 
the various speakers. 

Dr. Compton’s talk contained 
many references to the effect of 
the modern automobile. He de- 
clared that the- farm products 
available for use in automobile 
manufacture were on the in- 
crease and that the motor car 
industry itself was assisting the 
farmer and the chemist to still 
newer developments. General 
Robert E. Wood, president of 
Sears Roebuck & Co., which will 
shortly take over the sales of the 
new tractor being produced by 
the Graham-Paige Motor Co., 
spoke of the cooperation of agri- 
culture and industry and also re- 
ferred to the importance of 
chemistry and science to the 
automobile industry. 

While the sessions in general 
covered the introduction of new 
materials and further develop- 
ments in the chemical and agri- 
cultural field, the three-year-old 
subject of the use of alcohol as a 
compound to be blended with 
gasoline occupied most of the 
Thursday session, with Dr. Leo 
M. Christiansen, formerly of the 
committee for research on power 
alcohol at the Iowa state college 
and now head of the chemical 
foundation alcohol plant at At- 
chinson, Kansas, spoke on the 
scientific aspects of agrol, the 
new name for gasoline blended 
alcohol. W. W. Buffum of the 
chemical foundation of New York 
spoke on the economic aspects of 
the same compound. 

Of special interest to the auto- 
mobile people present was Dr. 
Christiansen’s announcement that 
the new plant in Kansas is now 
producing 10,000 gallons of alco- 
hol per day from farm products, 
and that the compounding plant 
had a capacity of 20,000 gallons 
per day. Every gallon is already 


Fair Trade Bill 
Rejected in Mich. 


LANSING, Mich. — Dealing a 
“death blow” to the so-called fair 
trade bill, prohibiting price cut- 
ting, the Michigan state senate 
this week sent the measure back 
to committee over vigorous pro- 
tests of its sponsors. 

Defeat of the bill, which was 
opposed by chambers of com- 
merce and retail merchant asso- 
ciations, came as a surprise as 
the measure had been set for dis- 
cussion later in the week. In ad- 
dition, the senate earlier in the 
week had refused to return it to 
committee, where the bill is ex- 
pected to remain for this session 
of the legislature. 


under contract to retailers who 
have no difficulty in selling it to 
motorists, bus and tractor oper- 
ators. Over 250 stations in Kan- 
sas, Nebraska, Minnesota, Iowa, 
Missouri and North and South 
Dakota are handling the new fuel 
and over 1,000 stations in those 
states as well as others have ap- 
plied for the product. Already the 
plants have reached capacity. 
The denatured product used for 
blending is sold under the name 
of agrol fluid and will be sold to 
blending plants throughout the 


territory. Reports of twenty per 
cent better mileage have been re- 
ceived and that heavily loaded 
units such as trucks and tractors 


HOW MUCH THEY’RE SAVING 


we are not allowed to 


ARKED “Confidential” in our 

files are dozens of stories of 
savings made possible by USS Con- 
trolled Steels. These records cover all 
phases of application — show where 
these steels have reduced machining 
costs in one plant — made forging 
quicker and cheaper in another — 
eliminated an entire phase of the heat 
treating cycle in a third. 


Here are statistics of comparative 





operate cooler and show better 
power than with gasoline. 

Dr. Buffum traced the costs of 
alcohol production with farm 
prices for materials to be used, 
and asserted that grains costing 
30 cents per bushel will produce 
alcohol at 14.9 cents per gallon. 
He pointed out that gasoline of 
various grades when blended with 
agrol can be sold at about the 
same prices and that the motorist 
who buys the blends receives a 
superior fuel at no greater price 
than the premium gasoline, with 
a lower cost per mile. Tests cov- 
ering a six months period con- 
ducted by the experimental de- 
partment at Atchinson prove the 
figures, he declared. 

The delegates held their annual 
dinner Wednesday night and the 
election of officers on Thursday 
with no change in the personnel. 


cost that in some 


of dollars yearly. 


him the jump on 


running into hundreds of thousands 


are not for general publication. “You 
can’t blame any manufacturer ‘fiow- 
a-days for not wanting us to broad- 


cast production methods which give 


What we can say, however, is this: 
—In USS Controlled Steels you have 


available—at comparatively low cost 


Se rare 


hae lle 
Se 
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Texas Sitdown Strikers 


To Get Little Sympathy 


AUSTIN, Tex.—Sit down strik- 
ers will find little sympathy 
among law enforcement officials 
in Texas, it has been indicated by 
Texas’ young governor, James V. 
Allred. When it became known 
that the CIO intended invading 
the oil industry of Texas in build- 
ing up its membership, notice was 
promptly served on organizers 
that violation of the law would 
not be tolerated, and the names of 
all organizers, together with their 
home addresses, were demanded. 
. Supporting this action, the 
members of the Texas legislature 
took prompt action to prevent the 
confiscation of property without 
due process of law, and despite 


cases show savings 


But these figures steels that 


competition. 


are definitely 


and machining . 


vigorous protests of organized 
labor leaders, the house passed a 
bill, which found origination in 
the senate, which, with amend- 
ments, provides: 

1. That if persons, in an at- 
tempt to force any owner or his 
representative to do or not do 
anything, enter or remain upon 
work property, they shall be liable 
to fine and imprisonment. 


2. That the bill shall not apply 
to peaceful picketing or legal 
strikes carried on outside the 
working premises. 

3. That the bill shall not apply 
to persons renting a house or who 
have defaulted in rent. 

Penalties are provided. 





—steels in which a// quality factors 


pre-determined .. . 


will perform uniformly 


under forging, forming, heat treating, 


each shipment 


acting in precisely the same satis- 
factory manner as the last. 

Our metallurgists will gladly come 
into your plant — and on your own 
machines demonstrate their money- 


saving advantages. 


U:S°'S Controlled STEELS 


CARNEGIE-ILLINOI 


Columbia Steel Company, 


UNITE 


San Francisco, 


S 
_ Pittsburgh 


Coast Distributors 


. 


Pacific 


TATES STEEL 


STEEL CORPORATI 


Chicago 


ON 


United States Steel Products Company, New York, Export Distributors 





OE ne 
OS A A a tno % 









GM Now Manufacturing 
At Fifteen New Points 


(Continued from Page 1) 


decentralization program begun 
two years ago, he said, aimed not 
only at the decentralization of the 
assembly of cars but at “primary 
manufacture as well.” 

“With the completion of a pro- 
gram which is now in process of 
evolution, we shall be manufac- 
turing in 15 additional points,” 
he added. 

More than 600 General Motors 
executives, heads of other con- 
cerns and state and municipal 
authorities gathered here today 
to attend the three-hour exercises 
marking formal dedication of the 


liam S. Knudsen, president; Rich- 
ard H. Grant, vice-president; 
Gov. Harold G. Hoffman of New 
Jersey; Walter Kidde, president 
of the state chamber of com- 
merce, and W. S. Roberts, general 
manager of GM’s Linden division, 
were the speakers at luncheon in 
the plant, the proceedings of 
which were broadcast over sta- 
tion WOR, Newark, and the Mu- 
tual network. 

Knudsen pointed out that the 
Linden unit was the newest, saf- 
est and most modernly equipped 
of the corporation’s plants and 


@ 


told his audience, as well as the 
plant employes earlier in the day, 


plant, which started limited pro- 
duction in early May. Sloan, Wil- 





a that we have finished, 
- Pil take American Airlines 
to New York and see 
Jenkins there TONIGHT” 


NEW YORK | 
CHICAGO | 


DETROIT To 


Have a full business day in Detroit—be in New York that | 





evening. Or in Chicago in time for dinner or theater. Travel 
in new “American” Flagships which offer NON-STOP service 
between principal Mid-West and Eastern cities. 21 deep-cush- 
ioned lounge chairs. Delicious meals served without charge. 


| president 
| Cleveland distributor of Chrysler 
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600 GM Officials Attend Linden Plant Dedication 
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that the corporation intended to 
|} run “a clean plant, a safe plant,” 
and one at all times “open to in- 
spection by anyone. Our manu- 
facturing operations are an open 
book to the world, we want them 
| to feel we do the very best we 
| know how.” 


Commenting on Roberts’ earlier 
citation of the plant’s present 
output of 200 to 225 Buicks, Pon- 
tiacs and Oldsmobiles a_ day, 
Knudsen expressed confidence 
that 1938 production would be 
between 120,000 and 125,000 cars 
and employ 4,500 workers. 


Concluding his remarks, GM’s 
new president touched on social 
aspects with these words: 


“We of General Motors stand 
for democracy in business. I came 
up from the ranks. Everyone that 
is with me came up from the 
ranks. We feel that if you live in 
a democracy, we must have de- 
mocracy in business. 


“The only other thought that I 
would like to leave with you and 
which is an important part of the 
future is this: Teach the young 
how to do things with their 
hands, because only through that 
can America maintain the stan- 
dard of industrial progress that it 
has had for the last hundred 
years.” 


In the course of his talk, Rich- 
ard H. Grant, vice-president in 
charge of sales, said he looked 
for 1937 auto production again to 
hit 5,000,000. 

Grant added that tax affairs 
and traffic control would “deter- 
mine how much prosperity come 
to America out of the larger use 
of the automobile.” 





Distributor to Exhibit 


Chryslers at Exposition 
ROTT.— For’ lifes” of 
Chrysler automobiles will be ex- 
hibited at the new 1937 Great 
Lakes Exposition which opens in 
Cleveland, May 29. The exhibit of 
Plymouth, Dodge, De Soto and 


| Chrysler cars, Dodge trucks and 
| Plymouth commercials will be lo- 


cated in a landscaped formal gar- 
den occupying 15,600 square feet 
in the varied industries building. 

According to Ernest S. Dowd, 
of Dowd-Feder, Inc., 


cars, 16 passenger cars and 6 
trucks and commercials will be 
on Giaplay.. 





To TEXAS and CALIFORNIA 


After a business day in Detroit, you can be in Dallas the same 
night; or in Los Angeles next morning. SLEEP AS YOU FLY 
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TO CALIFORNIA in new 14-berth Flagship Skysleepers, over 
“American's” ALL-YEAR Transcontinental Route. 


For reservations or information call American Airlines or your travel agent 



















—prefer The Lenox be- 
cause of its convenient 
location, fine home-like 
rooms, excellent service 
and delicious food. 


RATES 


rooms and bath, 3 


Special for 
4 persons, $6.00 


persons, $5.00; 

Write for free AAA road map and 
folder containing handy map of down- 
town Buffalo. 


Hotel LENOX 


North Street ... mear Delaware 


BUFFALO, N.Y. 


CLARENCE A. MINER, President 
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INTERIOR VIEW OF THE NEW Chrysler custom Imperial five- 















DETROIT.—Chrysler sales di- 
vision of the Chrysler Corp. has 
announced the introduction of a 
five-passenger sedan in the cus- 
tom imperial line. Heretofore this 
line has comprised but two body 
styles, the limousine and sedan- 
limousine. 

The new car is identical in gen- 
eral specifications with the other 
Chrysler custom imperial models, 
having a wheelbase of 140 inches 
and an overall length of 223% 
inches. It is powered with an 
eight-cylinder engine of 130 
horsepower, with automatic drive 
as standard equipment. 

The body is by LeBaron, con- 
structed entirely .of. steel.and is 
featured by generous interior 
dimensions. The omission of the 
two auxiliary seats found in the 
limousine and_ sedan - limousine 
leaves the rear compartment en- 





Japan Delegation 
On Tour of U.S. 


DETROIT. — The Japanese 
economic mission, representing 
the Japanese government on an 
extended continental tour, visited 
Detroit industries Friday. 

On the official Detroit reception | 
committee were Edsel B. Ford, 
president of Ford Motor Co.; Al- 
van Macauley, president of Pack- 
ard Motor Car Co. and of Auto- 
mobile Manufacturers Assn.; W. 
Ledyard Mitchell, chairman of 


board, export division, Chrysler 
Corp.; and George W. Wolf, ex- 
port division, General Motors 
Corp. 





a the 


ASTIN 


F BORG-WARNER CORPORATION 


Purpose of the mission, which 
also is visiting New York, Wash- 
ington, Houston, Buffalo, New 
Orleans, Chicago, Dallas and Los 
Angeles, is to return the courtesy 
of the visit made by the American 
economic mission to the Far East 
in 1935. 
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| Locomobile 














passenger sedan, which has just been added to the 1937 line. 


Another Sedan Is Added 
To Chrysler Custom Line 


tirely unobstructed, with ample 
leg-room. The rear seat cushion 
is 52 inches wide and the front 
cushion 49% inches. 

Doors are wider—the rear door 
being 37% inches wide at the 
center and 25% inches wide at the 
bottom. 


Ackerman Named 
Assistant Sales 
Director at Hupp 





DETROIT.—W. A. MacDonald, 
director of sales of the Hupp 
Motor Car Corp., announces the 
appointment of 
J. R. Ackerman 
as assistant di- 
rector of sales. 
Ackerman, who 
is a mechanical 
engineer, has 
been in the auto- 
mobile industry 
with few inter- 
ruptions since 
1912 when he 
was employed 
by the old Loco- 
mobile Co. in 
Bridgeport, Conn. 

In’ 1913 he entered the sales 
field with the then distributor for 
and Studebaker in 
Newark, N. J. During the war, 
Ackerman served as chief engi- 
neer on the U. S. S. Savannah, the 
mother ship for United States 
submarines. After a brief inter- 
lude mining in Arizona, he re- 
turned to the motor car industry 
in 1924 and put in seven years 
with Studebaker in retail and 
wholesale operations and in 
charge of their commercial di- 
vision in New York, and regional 
manager in Detroit. 

In 1935, Ackerman joined Hupp 
as a district sales manager and 
returns’ to Hupp from the 
Chrysler Corp., having resigned 
as field manager for Dodge at 
Philadelphia. 





J. R. Ackerman 


r ° 
Vacation Plan 
WAUKESHA, Wis.—A _ vacation 
plan for shop men effective Aug. 1, 
under the terms of which every 
hourly worker who has been in the 
company’s employ since Jan. 1, 1936, 
will receive a full week’s vacation 
with pay, has been announced by 
J. E. De Long, president of the 
Waukesha Motor Co. Qualified em- 
ployes will be given the regular 
hourly base pay for one 44-hour 


week. Schedules are being arranged 
so that production will not be inter- 
rupted by the plan. 





FACTORY REPRESENTATIVE 
—Write for our new, free catalog of 
selling ideas, information and materials. 
Most complete and helpful collection the 
industry has ever seen. Priceless to the 
man who must be well informed on 
modern automobile merchandising. Please 
specify car you nt. 

BUSI PROMOTION CORP. 
139 ‘a Jefferson Avenue 

Michigan 
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Ford Setup 


“Universal Rhythm” 


tended to 60 minutes and trans- 


ferred to Sunday nights to re-| 


place Ford Sunday Evening Hour | plaining all action shots. 


series, when latter goes off air 
June 13 for summer. 
ether at 9 p.m., Eastern Daylight 
Time, and will continue until con- 
certs are resumed Sept. 12. 


Extended “Rhythm” program 


will follow pattern used past six | 


months, with Richard Bonelli, 
Metropolitan Opera baritone; Alec 
Templeton, English pianist; Caro- 
lyn Urbanek, soprano; 
Chandler’s band. Planned to add 
a chorus and to feature guest 
stars also. 

Meanwhile, Al Pearce and his 
Gang of Ford’s “Watch the Fun 
Go By” aired Thursday nights 
over CBS, have been set for 
transcontinental tour, starting 
“next week. Will include personal 
appearances in 36 Ford branch 
cities before dealer audiences. 
Twenty-four cities will be cov- 
ered before troupe reaches Los 
Angeles, where group will stay 
nine weeks, the first broadcast 
from this point being carded for 
July 6. The 12 other branch cities 
will be visited on the trip back 
to New York, via the southern 
route. 


Denial 

Replying to a report that the 
Curtis Publishing Co. intended to 
remove its plants from Philadel- 
phia because of heavy Pennsyl- 
vania taxes, P. S. Collins, vice- 
president and treasurer, this week 
denied again that the company 
had purchased a site for a new 
plant and said that it had no in- 
tentions of doing so. 

Statement followed publication 
of the Pennsylvania legislative re- 
port of state taxes, 
clared Curtis company had “not 
only bought a site for its new 


plant in Burlington County, N. J., | 


but has completed plans for its 


manufacturing offices and build- | 


ings,” in order to obtain relief 


from state taxes. 


Resumption 

First advertising in national 
magazines since 1929 will be 
placed in June by the four asso- 
ciated tire divisions of the B. F. 
Goodrich Co.—Miller, Hood, 
Brunswick and Diamond, accord- 
ing to H. E. Keller, general man- 
ager of Goodrich Associated Tire 
Lines. 

Three magazines, Collier's, Life 
and Saturday Evening Post, will 
be used at present, with possibil- 
ity of extension to other publica- 
tions later. 


Filming Methods 

De Soto dealers’ showrooms, 
schools, clubs, etc., will get special 
showings of a newly-released film 
depicting modern automobile 
manufacturing methods in De- 
troit. One-reel flicker, using the 
De Soto plant as locale, stresses 
planning necessary in volume pro- 


Automotive 
On the Air 


(All Time, Eastern Daylight Saving) 


CHEVROLET—Sunday, 6:30 p.m., CBS. 
Rubinoff and guests. 
CHRYSLER—Thursday, 9:00 p.m., CBS. 
Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 
‘“‘Watch the Fun Go By.’*—with Al Pearce, 
Saturday, 7:30 p.m., CBS. 
*‘Universal Rhythm.”’ 
Sunday, 9:00 p.m., CBS. 
“‘Ford Sunday Evening Hour.’’ 
GEN. MOTORS—Sun., 8:00 p.m., NBC (Blue.) 
*“‘Promenade Concerts,”” with Ero Rapee. 
NASH—Saturday, 9:00 p.m., CBS. 

Grace Moore, Vincent Lopez. 
PACKARD—Tuesday, 9:30 p.m., NBC (Red.) 
“Packard Hour,” with Fred Astaire. 
PONTIAC—Monday, Wednesday, Friday, 2:00 

p.m., CBS. 

*‘News Through a Woman’s Eyes.”’ 
STUDEBAKER—Mon., 10 p.m.; NBC (Bius) 

“Champions,’’ with Richard Himber. 


th Dimension 


The News of Automotive Advertising 
By Pete Wemhoff 


| duction of cars and compares car 


| assembling wi craftsmanshi 
half-hour | sembling with craftsmanship of 


Ford program now heard Satur- | 
day nights over CBS, will be ex- | 


Show hits | 


and Rex} 
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watchmakers. 

Opening with aerial views of | 
Detroit, film traces manufacturing 
of car from foundry to finished 
product, with news announcer ex- 


Firestone Renews 

“Voice of Firestone” program, 
which has been on NBC-Red 
since 1933, has been renewed by 
Firestone Tire & Rubber Co. for 
another full year, beginning June 
7. Richard Crooks, Metropolitan 
opera tenor, leaves Monday night 
show May 31 for summer vaca- 
tion, but rest of cast will con- 
tinue unchanged. Guest artists 
slated until Crooks returns. Deal 
set by Sweeney and James Co., 





Cleveland. 





which de-| 





FREE PONY RIDE for each child, accompanied by his parents, 
is the newest promotional activity of the Garber Buick Motor Co., 
Saginaw, Mich. The idea, which originated as a plan to increase gal- 
lonage at the distributor’s fuel station adjacent to used car lot, is pay- 


Chatter 

Harry M. Carroll, ad manager 
of Hyatt Roller Bearings, elected 
president of Marketers, New Jer- 


ing big dividends in bringing prospects and buyers to used car lot. 


sey chapter of National Indus- 
trial Advertisers Assn. ... Mel- 
vin A. Hollinshead, formerly with 
Campbell-Ewald, becomes partner 
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and vice-president of Morner 
Productions, Inc. . Associated 
Business Papers, Inc., to launch 
ad and promotion drive in behalf 
of business papers Lowell 
Thomas heads New York Adver- 
tising Club, with Lee J. Eastman, 
president of Packard Motor of 
New York, as vice-president ... 
Brooks Hering, formerly in 
charge of Philadelphia ad staff, 
appointed assistant ad manager 
of Time; Lew L. Calloway, ex of 
Conde Nast Publications, joins 
Time’s Detroit ad staff .. . Charles 
C. Winningham, president-treas- 
urer of Drum, Inc., agency, weds 
Lucille Hoff, his secretary. . 
.. Annual spring frolic held 
Thursday by Brooke, Smith & 
French in Detroit ... Detrola 
Radio and Television Corp. ad ac- 
counts to Grace & Bement, Inc. 
. Leo J. Kirchner, Detroit news- 
paper man, handling publicity at 
Campbell-Ewald. 


Placed 

Ad agencies placed 61 per cent 
of the advertising in business pa- 
pers during 1936, highest on rec- 
ord, according to the Associated 
Business Papers, Inc. 


UNDER YOUR FLOOR MAT 


...in this complete glorification of the steel body 


War you see in the picture may look like an undue 
amount of intricate engineering to hide away under 
a floor mat. But it’s one of the reasons you get so 
much extra security in the Unisteel Turret Top Body 


by Fisher. 


All those ribs, cross-bows and reenforcements— 
fused together into one single unit—provide the 
same inseparable solidity underfoot that the Uni- 
steel Body gives you overhead and on all four sides. 
Here is complete safety! 


And when you open the wide and sturdy doors of 
this Unisteel Body and look inside, you'll find com- 
plete comfort and luxury, too! 


Seats are wider. Floors are lower. Fittings and up- 
holstery are the finest that Fisher stylists ever fash- 
ioned. Yet all these extra luxuries are yours in 


addition to the insulation of all-steel panels against 
heat, cold and noise, and the well-known advantages 
of Fisher No Draft Ventilation. 


Why not treat yourself to a General Motors car this 
spring? Only General Motors cars have Unisteel- 


Turret Top Body by Fisher. 


y 7 
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Only Body by Fisher has all these Safety and Comfort Features: 


1. Improved visibility, front 
and rear. 2. Streamline style— 
roominess for greater comfort. 
3. Saftiseal floor — protects 
against exhaust fumes. 4. Im- 
proved No Draft Ventilation 
with Safety Plate Glass all 
around. 5. Giant luggage com- 
partments “flowed” integral 


with body. 6. Wider seats and 
larger door openings. 7. Tur- 
ret Top for extra safety and 
durability. 8. 
adjustable front seat. 9. Fisher 
interior 
and fittings. 10. Unisteel con- 
struction throughout—with all 
the 


New 


two-way 


styling — upholstery 


steel panels insulated 


against heat, cold and noise. 





Sparks 


Chris 
Sinsabaugh 
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customer—a _ beaten-looking indi- 
vidual. 

Salesman: 
for you, sir? 

Customer: Why—ah—yes—I’m 
looking for an overcoat. My old 
one is pretty well shot and the 
man next door bought a new one 
fF) my wife— 

Salesman (brusquely): What 
model are you interested in? 

Customer: Well, my wife liked 
that all-weather model you adver- 
tised for $17.49. 

Salesman: Right this way and 
I’ll show you some of our new 
models. This year, we have re- 
duced our body style and color 
combination options to 73—that 
makes your choice simpler—what 
body color were you thinking of? 

Customer: Oh, something con- 
servative—dark blue, I guess— 
that’s what my neighbor bought. 

Salesman (pulling from rack) : 
Here you are—a dark blue, two- 
pocket job that’ll give you every- 
thing you’re looking for in a new 
coat. It’s what our advertising 
calls a triumph of inconspicuous 
ostentation. 

Customer (disappointed): Oh, 
is this a ’37? It says so here. 

Salesman (indignantly) : That’s 
the size you’re looking at. Natu- 
rally, we have nothing but 1938 
models on the floor—you know 
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this year we held next year’s show 
last year. 
Customer (meekly): Oh— 
Salesman (putting coat on cus- 
tomer and showing him in three- 
way mirror): Now just notice 
the new lines of this model—the 
smartly sloping lapels, the 
smoothly flowing lines of the body, 
the soft contours of the wind- 
stream buttons, the unbroken line 
from front to rear. And there’s a 
triumph of rear-end styling—no 
unsightly projections, not a bulge 
or bump to mar the appearance. 
Customer: It does look nice. 
Salesman: And it’s just as cor- 
rect scientifically as it is beauti- 
ful. Our engineers walked thou- 
sands of miles backward through 
wind-tunnels.... 
Customer: Oh—TI see. 
Salesman: But we didn’t stop 
there—we made road tests under 
gruelling conditions that extended 
from the hurricane coasts of 
Maine to the cyclone areas of 
Kansas. 
Customer: 
Salesman: 


My—imy. 
Let me show you a 
testimonial letter, one of thou- 
sands in our files. This one is 
from Chicago, the Windy City. 
Gentlemen: Congratulations 
on your wind-cutter styling. I 
now walk to work regularly in 
half the time I did with my old 
box-cut model. And I am saving 
many dollars on floor wax, polish 
and new carpets because with 
your wind-cutter model I no 
longer need caulks on my shoes. 
Sincerely, 
James Q. Gusskossen. 
P.S.—You may use this letter 
as I have written it on Northern 


Tissue. 

Customer: Oh—I see. 

Salesman: Now, I'd like you to 
notice some of the details of con- 
struction. Our engineers have 
completely eliminated the broken- 
button nuisance—you know how 
annoying that can be on a long 
trip. 

Customer: Yes, I do— 

Salesman: Well, sir, these but- 
tons are of heat-hardened chrome 
vanadium steel with inner struts. 
You’d want those on your new 
coat, wouldn’t you? 

Customer: Yes, I guess I would. 

Salesman: Now, here’s another 
feature that makes for long life, 
economical upkeep and _ perma- 
nent rigidity. This year, we are 
using double, X-braced stitching 
at all points of stress. 

Customer That’s good. 
(Reaches in pocket and pulls out 
package.) Say, what’s this? 

Salesman: That? Oh, that’s 
the literature package they put in 
at the factory. Here, let me have 
it.. (Tosses it in waste basket.) 

Customer: By the way, how is 
she on linings? 

Salesman: Say, you’ll never 
ave to worry about replacing 


IN CONSTRUCTION AND MAINTENANCE work, the new Deco- 
Vator is said to prove a time and effort saver. The device, made by the 
DecoVater Scaffolding Corp., Detroit, is a take-down hydraulic scaf- 
fold which is elevated and lowered and steered from one place to 
another by one worker on the platform, 


these linings. We have ownets’ 
reports showing 18 to 24 months 
to the lining. 

(Boy rolls in display model, a 
nude, with a transparent rain- 
coat on. Places it and puts sign 
on easel beside it. “Our Nudist 
Special—$17.49. Protection with- 
out Concealment.”) 

Salesman: When will you want 
delivery on your new coat? 

Customer: I'd like to get it to- 
day, if I could. 

Salesman: Well, we’ll do our 
best (he flips out an order blank). 
I’ll get right on to it. You see 
when we get ’em from the fac- 
tory they’re only about half as- 
sembled. How were you thinking 
of handling this? 

Customer: I guess I can man- 
age cash—$17.49 isn’t so much. 

Salesman (placing order blank 
and pencil in customer’s hands) : 
You just write your name here 
and I’ll see if we can rush it 
through for you. 

Customer (hesitating): Well— 
ah—er—it was one of these 
$17.49’s I wanted— 

Salesman: That’s right—the 
two-pocket, all-weather wind-cut- 
ter—deep blue, or were you think- 
ing of the convertible? 

Customer: No—but, it says 
$42.65 on here. 

Salesman (breezily): Oh, yes 
— $17.49 is the list price f.o.b. 
factory. $42.65 is the delivered 
price here—and I’ve figured in 
accessory group “A,” too. Your 
coat wouldn’t be complete without 
that... 

Customer: Well, dear me, I 
don’t know—I was thinking—my 
wife... 

Salesman: Don’t give it a 
thought. Your $17.49 (reaches 
over and takes it from customer) 


will more than make the down 

payment and you can have up to 

three years to pay the balance. 
Customer: Yes— but— 


Salesman: Let me show you. 
List price $17.49 plus delivery 
brings us a total of $21.95. 

Customer: Well—$21.95 isn’t 
so bad, but you said $42.65—isn’t 
there some mistake? 

Salesman: No, that’s correct. 


Customer: Well, I don’t see 
why I should pay a delivery 
charge when the plant is right 
here in the city. I think I will 
just go out to the factory and get 
my coat there. 

Salesman: Yes, you can do 
that, but there’s a customer walk- 
away charge then in addition to 
the flat handling and delivery 
charge—so you wouldn’t save 
anything. 

Customer: Dear me. 

Salesman (patronizingly): Now, 
you liked the windstream buttons 
—you’d want those, wouldn’t you? 

Customer: Yes, but aren’t they 
on the coat? 


Salesman: Bone buttons are 
standard equipment. The chrome 
buttons are button option number 
three. They only run you $4.80 
extra—that gives us $27.75.. 

Customer: Well, that’s more 
than I— Say, why couldn’t my 
wife just sew on the buttons off 
this coat? 

Salesman (disgusted): Well, 
now of course, if you want to get 
on with a makeshift—and besides, 
that would void your new coat 
guarantee— 

Customer: Oh, it would? 

Salesman: Yes, you see all our 
accessories are specially engi- 
neered for our coats and we can’t 
guarantee parts that come from 


every Tom, Dick and Harry. If 
you want to buy “orphans” parts, 
you'll have to take the risk 
yourself. 

Customer: I can see that all 
Then I’ll just put 
you down for the chrome buttons. 
And here’s what you get in ac- 
cessory group “A”—collar, two- 
pocket flaps, lining, extra button 
hole in lapel (demonstrating) and 
here’s an accessory new with us 
this year—an exclusive feature 
that all of our advertising will be 
built around—the ribbon hanger 
—you’d wonder someone hadn’t 
thought of that before. 

Customer: Say, you would, 
wouldn’t you? 

Salesman: This group is stand- 
ard—runs you $7.60—makes your 
total $35.35. 

Customer: 
of— 

Salesman: You might prefer 
accessory group “B’—our de luxe 
group—that gives you twin front 
and side pockets, full satin lining, 
underarm ventilator louvers of the 
pennon type, pocket fuzz remover 
and automatic de-mothing attach- 
ment at only $16.70— 

Customer: Well, the other will 
do for me—$35.35 was it? 

Salesman: That’s right, $35.35 
—less $17.49 you’re paying down 
leaves $17.68 balance. Now, sup- 
pose we figure on 18 months, with 
the carrying charge and our $50 
deductible insurance figured in 
your total cost is only $42.65. 

Customer: Well, I guess it’s 
all right. 

Salesman: 
carry your 
ance. 


My—that’s a lot 


And, of course, you 
own liability insur- 


Customer: Yes. 

Salesman: That’s wise, other- 
wise you might be liable to heavy 
damages if someone else was in- 
jured in your coat. 

Customer: That’s right, why 
my last coat was only a month 
old when I was side-swiped by a 
drunk in a raccoon. 

Salesman: That’s the way it 
goes. Now, we give you full 
guarantee and all our parts manu- 
facturers separately warrant 
their parts. See, we are install- 
ing exide buttons this year—you 
just drop into any exide button 
service station within 30 days and 
have your buttons registered— 
that entitles you to 12 months’ 
free sewing-on service. 

Customer (exhausted): When 
can I get the coat? 

Salesman: Drop around about 
five this evening. I’ll schedule it 
for four so you’ll be sure of get- 
ting it shortly after five, and 
thank you for the order. 

(Customer exits—owner rushes 
in and grasps salesman’s hand.) 

Owner: You’re a vunder—I 
make you sales manager. Such 
technique (suspiciously). But, 
say, a salesman like you—tell me 
vy you left off selling ottomo- 
biles—eh? 

Salesman: Automobiles ?—didn’t 
you hear? They’ve started ad- 
vertising the delivered price. 

Owner: Ohye—vot a mistake! 


NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Potk & €o. with exception of New Jersey, supplied by New Jersey Motor List Co., 
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Warner F 


Borg- 


In Big Week-End of Racing 


(Continued 


jobs in the race can trace their 
immediate ancestry back to the 
mass production lines. The fact 
that special fuels have been 
barred has made it possible to 
adopt many almost standard 
power plants. 

Track managers are looking 
forward to record crowds and the 
influx of gentry from the auto- 
motive industry is expected to 
begin in earnest Saturday after- 
noon to attend the Borg-Warner 
dinner Saturday night, which has 


Driver 
Bill Cummings 
Wilbur Shaw 
Billy Winn 
Herb Ardinger ... 
Louis Meyer ... 
Ralph Hepburn 
Tony Gulotta 
Mauri Rose 
Chet Gardner 
Ronnie Householder 
Deacon Litz 
George Connor 
Chet Miller 
Billy Devore 
Arank Drrisco 
Cliff Bergere 
Floyd Roberst 
Louis Tomei . 
Rex Mays ... 
Tony Willmz an 
Jimmy Snyder 
Al Miller 
Shorty Cantion 
Kelly Fetillo 
Floyd Davis 
Harry MacQuinn 
Bob Swanson 
Joe Thorne 
Ken Fowler 
George Bailey 
Russell Snowberger 
Babe Stapp 


37 Motor Deaths 
May Reach 50,000, 
Convention Hears 


ATLANTIC CITY.—That motor 
vehicle accident fatalities may rise 
more than one-third over the 1936 
record to reach a total of 50,000 
during the current year was 
viewed as a possibility by Louis 
H. Pink, superintendent of in- 
surance of New York state, in an 
address here this week at the 8th 
annual convention of the insur- 
ance division of the American 
Management Assn. 

“The main problem,” .Pink as- 
serted, “is not the kind or cost of 
automobile insurance, but safety 
of life and limb. Some 36,000 peo- 
ple are killed each year and over 
1,000,000 are injured in automobile 
accidents. The toll this year, if 
present indications continue, may 
run up to 50,000 dead. As we sit 
here each day talking about this 
problem, 99 persons are killed and 
2,740 are injured.” 

The speaker further declared 
“there is danger that we are be- 
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that the race will fall on Monday, 
which is an official day off this 
year and stretches the normal 
week-end into a three-day vaca- 
tion, is expected to considerably 
augment the usually heavy 
crowds. 

Entries who had qualified up 
to the time this edition went to 
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automobile insurance 
with the idea of placing further 
penalties on careless drivers and 
making financial inducements to 


become one of the _ looked-for 
classics of the International 
Sweepstakes holiday. The fact 


press and their qualifying speeds | 








an American Airlines flagship. 
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New Speed, Crowd Records Seen at Indianapolis 


& 


IN KEEPING WITH THE SILVER anniversary of the Indianapolis 500-mile race, this double ex- 
posure photo shows Faye Westfall demonstrating the 25-year span in fashions. 
LaSalle V-8, which will be the official pacemaker at the Memorial Day race and which recently set a new 


stock car record for the track, with Ralph De Palma at the ee 





AERIAL VIEW OF THE Indianapolis speedway, where 33 drivers | 


: : _ | will vie in the annual 500-mile race Memorial Day. Photo taken from | 
urged greater experimentation in| 


problems | 





‘Detroit Trailer Battle 


interest the average driver in be-| 


ing more careful. 
Also advocated by Pink was 


drivers for the present general 
practice of insuring the vehicle. 
Such a practice, he claimed, 


ual, occasional driver, and, by its 
cost to the individual, would tend | 
to restrict automobile operating 
to careful, steady drivers. 


Tenn. City Socks Right 


To Levy Privilege Tax | 


NASHVILLE, Tenn.—A bill to 
amend the charter of Jackson, 
Tenn., so as to authorize the} 
board of commissioners to levy a| 
privilege tax on all vehicles oper- 
ated regularly on the streets of 
the city by one engaged in a busi- 
ness or profession regularly em-| 
ployed in Jackson, has been intro- | 
duced in the upper house by Sen. 
Hughlon Akin. 

Sponsor of the proposed meas- 





coming so used to the situation 
that we are getting calloused.” He 





ure said farm trucks or automo- 
biles would be exempt. 





substitution of insuring individual | 


would tend to eliminate the cas- | 


DETROIT. — The trailer ordi- 
nance over which the common 
council of the city has battled for 
two weeks had another postpone- 
ment this week. In view of pro- 
tests on the part of trailer owners 


|}and manufacturers of trailers the 
took the proposed ordi-| 


council 
nance under advisement and will 
call for another hearing early 
next month. 


Principal objection to the ordi- 


nance was the provision limiting | 


the time for which trailer owners 


might camp within the city to 90} 


days. It was claimed that many 
campers find that 90 days is not 


| enough time. 


Instead of limiting the discus- 
sion to the ordinance itself, the 
meeting developed into a general 
discussion on the use of the trailer 
as a housing medium. It was 
shown that trailers are not being 
purchased in the Detroit area for 


43 STATES FOR APRIL, 1937-1936 


Complete cumulative figures appear each week until all 48 states are shown. States missing include: 





HUDSON GROUP 





AUBURN GROUP 


Kentucky, Maine, Michigan, 











Temporarily Postponed 


mobile homes but that they were | 
being bought because of economic | 
him | 
from buying a fixed dwelling. | 


conditions which prevent 
William B. Stout led off in the dis- 
cussion by stating that 80 per cent 
of trailer sales were made to per- 


manent residences. 


The hearing of the trailer ordi- 
nance brought out representatives 
from practically every trailer 
manufacturer and trailer parts 
manufacturer in the greater De- 
troit area. Among those firms rep- 
resented were: Covered Wagon, 
Silver Dome, Kabin Koach, Vogue 
Trailer, Herron Zimmers, Acme 
White Lead Co., Kelsey-Hayes 
Wheel Co., Ditzler Color Co., Mid- 
land Steel Co., Fred Gentsch, 
Theodore Bargman, Bendix Brake 
Co., Zimmer Boat and Trailer Co. 





Mississippi, Tennessee and Texas, 


NON-AFFILIATED GROUP 





and many others. 
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She is seated on a 


Second Hearing 
Planned for Conn. 


|Car Listing Bill 


HARTFORD, Conn.—A_ second 
hearing on the dealer-sponsored 
bill designed to protect buyers of 
used cars by compelling the list- 
ing of vehicles brought in from 
out of state and requiring the 
posting of a bond to guarantee 
title and condition, will be held 
here Wednesday, June 2, by the 
general assembly’s motor vehicle 
committee. 

The bill to be heard is a substi- 
tute for the one given a hearing 
|in February, when a group of 
used car dealers objected strenu- 
ously to any change in the pres- 
ent registration laws, under which 
cars tmported from other states 
must undergo only a routine in- 
spection and are subject to no 
checking as to title. 


The first bill (text was printed 
in full in ADN for Feb. 20) pro- 
vided that the bond on each car 
| should not exceed $1,000. In the 
| substitute version the bond is 
fixed at the full amount of the 
sale price of the car in question. 
A filing fee of $5 would be charged 
for each bond. 

The Connecticut Automotive 
Trades Assn., sponsor of the 
measure, will be represented at 
the hearing by several hundred 
members. 


NICKELGRAM 
———39A—_—_— 


Recent newspaper dispatches de- 
scribe a fleet of three-decker, 
“Super-Clipper” ships that are 
being constructed by Boeing for 
the Pan-American Airways. 
These ships will have a wing 
spread of 152 feet and a length 
of 109 feet, weigh between 40 
and 50 tons apiece, and are ex- 
pected to provide space for 72 
passengers and a crew of eight. 
Cruising speed will be almost 
200 miles per hour and the 
cruising radius about 5,000 miles 
without refueling. It is under- 
stood that the ships are to be 
fitted with 1,500 horse power, 
air-cooled engines of the very 
latest design and that Nickel 
Alloy Steels will be used for all 
principal working parts of these 
motors. The use of these high- 
grade materials has become the 
standard practice among aircraft 
motor manufacturers because of 
their high physical strength and 
durability which are essential in 


assuring the safety of 
THE 

















those who fly. 


INTERNATIONAL 
NICKEL COMPANY 
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Street Views Closed Shop as Inflationary Move 


—_—_—_—. 


Prices of Motor 
Shares Display 
Stronger Trend 


By C. J. ALEXANDER 


NEW YORK.—Not the least of 
the inflationary influences at work 
today is the trend toward closed 
shops in the big labor employing 
industries. If automobile manu- 
facturers are forced to mark up 
prices before the year is out 
(something they certainly do not 
want to do), it will be largely be- 
cause of higher labor costs. 


But it will not be higher wage 
bills in the automotive industry 
alone that will force higher prices. 
As a matter of fact, it is probable 
that the motor vehicle companies 
could have absorbed their own 
wage increases, plus those of parts 
makers, without boosting listings. 


But with the steel industry fac- 
ing an annual wage boost of about 
$500,000, much of which must be 
offset by price advances, the situ- 
ation becomes rather critical. 


This is the view of Wall Street 
on the question of automobile 
prices, one of the most lively top- 
ics of the day. It still is believed 
that, despite the surge of unioniz- 
ation steel, textiles and elsewhere, 
the automobile industry will be 
able to avoid sharp upward revi- 
sions. But the steel makers have 
served notice that the closed shop 
will increase the cost of their 
product tremendously. 


More than 20 per cent of the 
value of the finished product in 
the steel industry represents 
wages, whereas wages account for 
only about 10 per cent of the value 
of motor vehicles, according to 
figures issued by the bureau of 
census. But labor accounts for 20 
per cent of the cost of automobile 
parts and, when this is coi-sidered 
along with the big share of labor 
in the steel dollar, it is easy to see 
the pressure being exerted for 
higher car prices. 

The chief danger involved in 
wage increases for factory em- 
ployment is that the higher prices 
made necessary will sharply re- 
duce the buying power of the 
great mass of workers not in fac- 
tories who probably are not re- 
ceiving proportionate increases in 
their income. And at the same 
time higher prices also offset 
much of the buying power which 
normally would be given to fac- 
tory workers along with their 
higher wages. 

It can be said that factory em- 
ployment amounts to about 10,- 
000,000 persons, or less than one- 
fourth of total employment. But 
the more 30,000,000 additional 
workers and their families buy 
the products of factory labor. 


Autocar Reports 
$252,865 Profit 


ARDMORE, Pa. — A profit of 
$252,865 for the first four months 
of 1937 has been reported by Rob- 
ert P. Page jr., president of the 
Autocar Co. This profit is before 
income taxes, and compares with 
a loss of $17,478 for the same pe- 
riod last year. 


The volume of orders reaching 
the Autocar factory from _ its 
branches continues to be good, 
and seems to assure continuance 
of satisfactory production, Page 
said. A regular quarterly dividend 
of 75 cents per share was de- 
clared on the $3 preferred stock. 


Motor Products Profits 


DETROIT.—Motor Products Corp. 
reports a net income for the quarter 
ended Mar. 31, 1937, of $703,467, 
after all charges, despite automotive 
strikes and a sharp rise in govern- 
ment tax requirements, which rose 
from $62,000 in the first quarter of 
1936, to $300,000 for the March, 
1937, quarter. 





That is, they buy them as long as 
prices fit their incomes. 

In view of the inflationary in- 
fluence involved in the closed 
shop trend for factory labor, it is 
going to be interesting to watch 
the reaction of the remaining 
three-fourths of labor to the 
higher prices which seem certain 
to result. Some economists are 
freely predicting that the signal 
of the approach of the end of the 
rising trend in business activity 
will be growing resistance to 
higher prices on goods that are 
not absolute necessities. 


There is so much confusion 
over new legislation proposed for 
control of hours and wages in 
interstate commerce that studied 
comment is impossible. General 
opinion here is that it will take 
several years to work out a plan 
and put it into effect even if 
legislation is passed at this ses- 
sion of congress. 


With trading dull most of the 
time, the decline in automotive 
stocks was checked in the week 
covered by the ADN market 
averages and there was some re- 
covery from the preceding period. 
The ADN averages for May 26 
compared as follows with the pre- 
ceding week and a year ago: 

This 
Week 
42.50 
43.80 


Year 
Ago 
44.48 
46.66 


Last 


Week Change 


+-0.86 
+0.77 
38.83 +1.00 39.05 
4 Tire-Rubbers 42.46 -+-1.66 27.04 

Tire and rubber stocks con- 
tinued to be the most emphatic 
in price movements. Borg-Warner 
went into higher ground to help 
lift the average for the parts and 
accessory issues. General Motors 
gained a point during the week 
and Chrysler was up two points, 
but the remainder of the stocks 
in the car and truck group were 
virtually stationary. 

Bohn Aluminum & Brass an- 
nounced Wednesday a dividend of 
75 cents, payable July 1 to stock- 
holders of record June 15. 


24 Motors 
10 Car-Truck 
10 Parts-Access, 


Co's. 43.03 
. 37.83 


. 40.80 


Vote Arrears Dividend 

DAYTON, O.—The Dayton Rubber 
Mfg. Co. will pay $1 on the accumu- 
lated back dividends on the class A 
stock. Arrearage in dividends 
amounts to $2 per share. The divi- 
dend is payable June 25. 


Last Minute Wall Street Wires 
From C, J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, May 28 (3:00 P.M.).—Automotive shares finished 
the day with only fractional changes after a pre-holiday 
session of the stock market which was featureless. There 


were some demonstrations 
part motors closed the day 


of strength but for the most 
under their best levels. 


New Tire at a Reduced 
Price Forecast in Akron 


the reports, it was learned that 


AKRON.—Reports were current 


here this week that one of the 
biggest of the Akron rubber com- 
panies is ready to reply to Presi- 
dent Roosevelt’s recent demand 
that something be done to curb 
rising commodity prices. 

This answer, it was said, will 
be announcement of a new auto- 
mobile tire at a reduction in price 
instead of an increase. 

Although rubber company of- 
ficials refused to deny or confirm 


Studebaker Stockholders 


Reach New Record Total 

SOUTH BEND.—Paul G. Hoff- 
man, president of the Studebaker 
Corp. announces that the corpo- 
ration had 20,795 stockholders on 
April 30, compared with 12,965 on 
Mar. 31, 1935, an increase of 60%. 
There has been an increase in the 
number of stockholders almost 
every month since March, 1935, 
when the present corporation be- 
gan to function. 

Hoffman reported sales of 5,441 
Studebaker passenger cars and 
trucks during the first 20 days of 
May, compared with 5,207 in the 
corresponding period of 1936. This 
brings sales for this year to date 
to 43,362 which is 19% above the} 
36,510 units sold from Jan. 1 ad 
May 20, 1936. 


public announcement concerning 
the new tire may be expected 
within a few days. 

This week’s reports centered 
about a company whose officers 
are reported to have accepted 
President Roosevelt’s demand as 
“a stirring challenge to everyone 
who makes serious claim to serv- 
ing the public interest.” Accord- 
ing to one story going the rounds, 
the new tire already had been de- 
signed and was ready for market- 
ing at an increased price when 
the President made his demand, 
which already has curbed price 
increases in heavy commodities, 
with a subsequent slump in the 
securities markets. 


Young Nets $483,363 


DETROIT.—Young Spring & Wire 
Corp. and subsidiaries in the first 
three months of this year had net 
profit of $483,363 before surtax on 
undistributed profits, equal to $1.18 
on 408,658 shares. This compares 
with net profit in the first quarter 
last year of $427,248 or $1.04 a share. 


U.S. Steel Arrears 


NEW YORK.—United States Steel 
Corp. has declared a $2 dividend on 
account of arrears on senior stock. 
The latest payment, totaling $7,200,- 
000, leaves $3.25 unpaid dividends on 
the issue. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, MAY 28, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 


Budd Mfg. Co., E. G 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. Br. 
Collins & Aikman 
Com. Credit 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R 
Gabriel Co. A 
General Electric 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R 
Graham-Paige 


Hayes Body Corp. ....... 


Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 


Johns-Manville 


Last Sale 
May 28 May 21 


1937 
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Rockwell 


Midland Steel 


Raybestos Manhattan 

Reo Motor 

Republic Steel Corp. ............ 
Socony Vac. 
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Stewart-Warner 
Studebaker 
Thermoid Co. 
Thompson Products 
Timken-Det. 
Timken Roller Bear. 
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Motors 


Yellow Truck 
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Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 
Pines Winterfront 
Woodall Industries 


Ford Net Profit 
_ In 1936 Is Seen 
Near $26,000,000 


. 


(Continued from Page 1) 


at $717,359,000, as against $681,549,- 
000 in 1935, an increase of ap- 
proximately $35,000,000 during the 
year. Value of real estate, how- 
ever, dropped from $141,104,000 to 
$123,275,000 in 1936. 

Despite a decrease in production 
of cars and trucks from 1,193,000 
in 1935 to 1,100,000 last year, the 
payroll of the company had been 
increased by $45,000,000 during 
1936, according to a recent state- 
ment of William J. Cameron, 
spokesman for the company. 

The 1936 and 1935 nets compare 
with an indicated profit of $6,860,- 
000 in 1934, a loss of nearly $3,- 
500,000 in 1933 and in 1932 an 
indicated loss of more than 
$79,000,000. 


Plan Frigidaire 
Plant Expansion 


MORAINE CITY, O.—The erec- 
tion of two new factory buildings 
together with enlargement and 
rearrangement of the Moraine 
City manufacturing facilities of 
Frigidaire division of General Mo- 
tors, will be started within the 
next few weeks in preparation for 
1938 production activities, it has 
been announced. 

The construction and plant lay- 
out program will involve an ex- 
penditure in excess of $4,000,000 
and will be the largest expansion 
of Frigidaire since the building of 
the present Moraine City plant in 
1926. 

The major improvement will be 
a new building, 700 feet long, 80 
feet wide and two stories high, 
facing west on Springboro pike, 
across the road and paralleling 
the present plant. 

This building will be of brick, 
concrete and steel construction 
and will house the offices of the 
Moraine City manufacturing di- 
vision of Frigidaire, personnel de- 
partment, purchasing department, 
time office, process control labor- 
atories, appliance engineering di- 
vision, domestic science labora- 
tory and kitchen, maintenance de- 
partment, pattern shop and a 
number of other operations not 
directly engaged in production of 
products. The building will have 
120,000 square feet of floor space. 


General Tire Co. Calls 
Stockholders’ Meeting 


CLEVELAND.—A special stock- 
holders’ meeting has been called 
for June 8 by the General Tire 
& Rubber Co., which plans to is¢ 
sue rights to common sharehold- 
ers to subscribe to about 60,000 
shares of common stock. ; 

Stockholders will vote on an in- 
crease in the authorized common 
stock to 750,000 from 500,000 
shares. The company now has 
outstanding 452,875 shares but the 
remainder of the present author- 
ized common stock has been set 
aside for sale to employes. 


Case Co. Earnings 


RACINE, Wis.—Net income of 
$3,083,290.98 for 1936 is shown in 
the annual report of the J. I. Case 
Co. This figure indicates that the 
company has recovered a part of the 
total loss of $6,300,000 sustained 
during 1931 to 1934 inclusive. 


Declare Quarterly 


MUSKEGON, Mich.—Directors of 
the Campbell, Wyant, and Cannon 
Foundry Co. have declared the regu- 
lar quarterly 25 cents dividend pay- 
able May 29 to stock of record May 
8. The company recently reported 
for the March quarter a net profit 
of $228,449 after charges and taxes, 
equal to 65 cents a share on 348,000 
shares of no par stock outstanding. 
This compares with $246,628 or 70 
cents a share for the corresponding 
quarter of last year. 





ALBANY, N. Y.—During its re-, 


cent session, the New York legis- 
lature had before it more than 
560 bills directly and indirectly 
affecting the motor transportation 
and kindred interests, but only a 
handful of important measures 
were passed. 

The legislature established as an 
apparently permanent tax policy 
for revenue purposes the use of 
motor fuel tax moneys. Although 
political leaders in the assembly 
promise that “when the budget is 
balanced,” fuel tax money will be 
spent mainly on highway develop- 
ment, fulfillment of this aim in 
the near future does not seem 
likely. 

The 1937 session of the legisla- 
ture was decidedly “labor minded.” 
While it refused to pass bills pro- 
viding for the establishment of 
codes for the service industries, it 
passed a new minimum wage law 
for women and children in indus- 
try. It refused to ratify the child 
labor amendment to the federal 
constitution, but passed a bill pro- 
hibiting the sale of goods in this 
state manufactured by child labor 
in this or other states. It refused 
to pass a law to outlaw the sit- 
down strike and require labor 
unions to submit financial reports 
of their activities; 
industrial dispute a jury 
duct, but it passed the 
Wagner” act, and another act cre- 
ating a board of mediation in the 
department of 
have almost unlimited powers to 


prevent industrial conflicts as well | 


as to arbitrate those which break 
out into open’ eruptions 
conflict. 

The assembly defeated the pro- 
posal to amend the constitution 
so as to reduce from 50 to 10 per 


cent the railroad company’s share | 
elimination | 
costs under the $300,000,000 bond | 
which eliminations | 


of grade crossing 
issue under 


are being made. 


A resolution was passed con-| 


ferring upon the legislative com- 
mittee on interstate relations a 
study of the house trailer problem 
and passed a law which the gov- 
ernor approved, giving a regis- 
tered trailer the same reciprocal 
privileges of operation in this 
state now enjoyed by a registered 
automobile or other motor ve- 
hicle of another state. 

None of the bills providing for 
compulsory motor vehicle inspec- 


Overseas Sales 


Of GM in April 
Top 736 by 18% 


NEW YORK.—Sales of General 
Motors cars and trucks to dealers 
in the overseas markets during 
April totaled 34,646 units, repre- 
senting an increase of 18 per cent 
over the volume in April of last 
year. 

In the first four months of 1937, 
sales of 121,303 represented an all- 
time high volume for that period, 
and an increase of 4.9 per cent 
over the volume in the first four 
months of 1936. For the 12 months 
through April, 1937, sales totaled 
330,400 units, an increase of 8 per 


cent over the volume in the 12) 


months ended April 30, 1936. 
These figures include the prod- 


ucts of the corporation’s Amer- | 


ican, Canadian, English and Ger- 


man factories sold outside of the} 


United States and Canada. 


Fuel Probe Opened 


HARRISBURG, Pa. (UTPS).—A 
commission authorized by the legis- 
lature to investigate Pennsylvania’s 
$5,000,000,000 petroleum industry 
opened an inquiry last week which 
may result in regulatory legislation 
to curb gasoline price wars and cor- 
rect any other abuses and evils of 
the oil industry. 


it refused to} 
pass a bill to give pickets in an| 
trial | 
when accused of disorderly con- | 
“Little | 





labor which will | 


and | 
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Diversion Seems Fixed as N.Y. Assembly Police 


Minimum Wage Provision 


Made for Women, Children 


tion was passed. Jealousy of au- 
thorship is responsible for this. 
The republican assembly would 
take no other than the Rapp bill, 
while in the senate Julius S. Berg, 
chairman of the committee on 
motor transportation and also 
chairman of the special legislative 
committee investigating motor ve- 
hicle insurance, would not consent 
to the reporting of the McCall 
bill, a scientifically prepared meas- 
ure favored by the commissioner 
of motor vehicles, and insisted 
that his bill or none should be 
passed—with the result no bill. 

The legislature did pass, however, 
and the governor approved a bill 
by Assemblyman Rapp _authoriz- 
ing the commissioner of motor 
vehicles to make rules for brake 








efficiency standards, no brakes to 
be deemed adequate unless they 
meet requirements of such rules. | 

A bill was prepared just before | 
adjournment of the legislature 
but was not introduced setting up | 
standards of value for used cars, | 
along the lines of the bill intro-| 
duced in the Pennsylvania legis- | 
lature. This bill will be intro-| 
duced next year, under the spon- 
sorship of some of the motor 
associations. 

A serious attempt will be made 
at the constitutional convention 
next April to write into the con- 
stitution the uses to which tax 
moneys derived from sale of mo- 
tor fuel may be put, so as to 
insure to the highway system of 
the state proper and adequate 
capitalization. 

An attempt will also be made to 
authorize and require the legisla- 
ture to provide a plan for motor 
vehicle insurance or motor vehicle 
compensation. 
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Texas Dealer Conclave 
Discusses New Standards 


SAN ANTONIO.—Plans for ele- 


vating the standards of the auto- | 


motive trade were discussed at 
the 21st annual convention of the 


Texas Automotive Dealers’ Assn.., | 


held here Monday and Tuesday. 


After the election of officers, at 
which W. Steve Cook, Ft. Worth, 
was chosen next year’s president, 
discussion was opened by Carroll 
Cartwright, of Carroll Cartwright, 
Inc., San Antonio, who listed sev- 
eral points he believed necessary 
to better standards, as follows: 


1. Adjustment of over-allowances 
on used cars; 2. Payment of dis- 
counts to the straight-deal pur- 
chaser; 3. Better choice of sales- 
men; 4. Number of sales required 
to do the job; 5. Education of 


‘salesmen; 6. 


| who 





Proper direction of 
salesmen; 7. Proper compensation 
of salesmen; 8. Properly equipped 
service department; 9. Adequate 
parts departments; 10. Selling ac- 
cessories at the time the new car 
is delivered. 

Among the other speakers who 
addressed the meeting were E. B. 
Mohr, Mohr Chevrolet Co., Dallas, 
discussed modern service 
methods; Pat Davis, Davis Motor 
Co., Houston, who reviewed old 
and new methods of doing busi- 
ness; saying “if every man in this 
group would take it into his head 
to do away with bad business, 
our problems would be over.” 

W. A. Williamson was re-elected 
general manager of the associa- 
tion. 


eras. 
...24 HOUR SERVICE 


ON ALL GLASS PARTS! 


THIS CATALOG helps you to get 24 hour service on glass parts. Just look up the part number in it 
és and order the part out by number from our nearest warebouse. It will be shipped within 24 hours. 


HAT’S what the Pittsburgh Auto Glass 


Parts Service offers you. 


Speed, conven- 


ience, profitable operations! 


Our catalog contains part numbers for 
every make or model . . . cost of each part 


. suggested selling price. So when a glass 


replacement job comes in . . . look up the 


part number in our catalog for the damaged 


windshield or side light. 


Telephone or write 


the nearest warehouse of the Pittsburgh Plate 


Glass Co. 


And the glass part you want will 


be sent you within twenty-four hours! 


“]) 2 


7-.PITTS BURGH, 
~ PLATE GLASS COMPANY 
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"WHEN WE SWITCHED TO 
DODGE AND PLYMOUTH. 


| 
’ 
; 
; 


WHAT ACTUALLY HAPPENED 
AMAZED US!” 


Gif «. 


ROBERT A. SMITH, President; and HARRY G. GOLDEN, Vice-President, 
Smith-Golden, Inc., Glendale, California 


OUR SALES HAVE 
EXCEEDED OUR YEARLY 
FORECASTS OVER 300% 


WE DO BUSINESS 


HARRY G. GOLDEN, Vice-President 
Smith-Golden, Inc. 


FASTER WITH THE DODGE 


AND PLYMOUTH LINE! 


HEN we switched to Dodge and 

Plymouth, we naturally expected to 
do a larger business, but what actually 
happened amazed us. 


“In approximately two and one-half 
years we have been selling this line, our 
sales have exceeded our yearly forecasts 
over 300 per cent. 


“We do business faster with the Dodge 
and Plymouth line—and thus make money 
faster —because we have the product to fit 
every buyer. Our salesmen, therefore, 
waste no time trying to sell a prospect only 
to find out, in the closing room, that they 
can’t sell him anyway because we don’t 
have the kind of car he wants. 


ROBERT A. SMITH, President, 
Smith-Golden, Inc. 


“Likewise, we waste no time in trying to 
break down some resistance the prospect 
may have toward the car, because Dodge 
and Plymouth public acceptance is prac- 
tically 100%. We have never seen such 
owner loyalty. 


“Any retailer—dealer or salesman—will 
appreciate what this means in greater 
earnings.” 


Can you say these things about your 
present line? Investigate this great 
Triple-Profit Dealership! For details, 
write today in confidence to A. van- 
DerZee, general sales manager, Dodge 
Division of Chrysler Corporation, Detroit, 
Michigan. 


Tune in on Major Bowes, Columbia Network, every Thursday, 9 to 10:00 P. M., E. D. S. T. 


DODGE - PLYMOUTH - DODGE TRUCKS 


THE TRIPLE-PROFIT DEALERSHIP 





